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December 31. 


WHOLESALE LUMBER MARKUP DENIED. For the second time OPA has denied the request 
of wholesale and commission lumbermen for establishment of a markup above mill ceilings 
as compensation for their services. Contention of wholesalers and small retailers was that 
they were being handicapped in present shortage by inability to secure lumber in competi- 
tion with firms doing direct buying, paying mills full ceilings. 


PRICE INCREASE ON SOIL PIPE. What has been one of the worst bottlenecks in small 
home construction should be relieved materially by the increase in prices and wages granted 
the cast iron soil pipe industry by OPA and the War Labor Board. According to govern- 
ment officials the increases will permit the industry to recruit needed manpower and thus 
get back into production. 


GI LOAN TERMS LIBERALIZED. President Truman has signed a bill broadening financial 
benefits to veterans. Among other things, maximum government loan guarantee has been 
raised from $2,000 to $4,000 on real estate, these loans to be based on reasonable value, 
rather than “normal reasonable value,."’ Subsistence pay for veterans training in educa- 
tional institutions or under the apprenticeship program is raised to $60 per month for un- 
married and $90 per month for married persons. 


NAVY RELEASES BUILDING MATERIALS. The U. S. Navy has declared $56,000,000 worth 
of building materials and 5,000 Quonset huts as surplus. Building materials include 55,000,- 
000 feet of lumber located at various naval establishments in the nation, as well as nails, 
pipe, plumbing and electrical supplies. Most of the materials are located at Port Hueneme, 
Calif., Tacoma, Wash., Davisville, R. I., and Gulfport, Miss. 


MORE MASS HOUSING PROPOSALS. Senators Kilgore, of W. Va., and Mitchell of Wash., 
have introduced a bill in congress to assist the mass production of houses by authorizing 
priorities for industrialists who would take over unused war plants for conversion into fac- 
tories for turning out prefabricated housing. The bill also provides for extensive research by 
the National Housing Agency to develop new materials and methods for stimulation of 
house production by mass methods. No mention is made of the availability of materials for 
such projects. 


MORE USED LUMBER PRICES SET. The Chicago regional OPA office announces a ceil- 
ing schedule for used lumber becomes effective in that area January 1. Cleaned used 
boards of all widths less than two inches in thickness will sell for $45 a thousand. Ceilings 
on uncleaned lumber are $10 less. Dealers in all areas planning purchases of used lumber 
must ascertain whether ceilings are established for their area to be sure of compliance as 
well as a safe margin for their transactions. 


FHA LIBERALIZES TERMS. Federal Housing Administration officials have announced re- 
sumption of insurance of Title I loans up to $5,000 for up to seven years providing the prop- 
erty is in a war housing area, the improvements will provide additional living accommoda- 
tions and occupancy priority be given to veterans of World War II. 


DOLLAR-AND-CENT CEILINGS ON LUMBER.. OPA regional administrators are working 
on plans to establish area dollars-and-cents prices on major construction lumber items, which 
have been priced under MPR 215. Pilot work on the lumber dollars-and-cents prices has 
been under way in Chicago area since last August. Dollar-and-cent prices on hard materi- 
als have been set up in a number of regions. 


BRICK AND TILE SUPPLY. Structural Clay Products Institute representatives announced 
last week supplies of brick and tile should be large enough in January to meet home build- 
ing needs in most communities and by March 1 the supply should be adequate to fill de- 


— for all types of construction. Inventories, however, will be below normal levels for 
months. 
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pep BRAND FENCE 





Yes. RED BRAND fence is back in production, with 
all its long-lasting features that made this fence so popular 
before the war. 


Wartime restrictions on the height, gauge, and amount of 
zinc coating of farm fence have been lifted for some time, 
so it is again possible to make fence up to RED BRAND 
standards. 


Actually, fence coming off the Keystone production lines 
for the past several months has been full RED BRAND 
quality, though not carrying the RED BRAND trademark. 
So practically all Keystone fence in dealers’ stocks today 
is top quality—fully deserving the RED BRAND label. 


But now that our manpower situation has eased somewhat, 
and with a more plentiful supply of critical materials, we 
are again able to put the familiar red top-wire trademark 
back on RED BRAND fence . . . complete assurance that 
value is delivered in full measure. 








January 19 Issue to Carry 
Modern Store and Lumber 


Yard Designs 


OR MONTHS THE EDI- 

TORS of AMERICAN LUMBER- 
MAN have realized the industry’s 
need for a comprehensive book 
covering modern lumber yard 
design. The pronounced trend 
toward streamlined merchandis- 
ing by the nation’s building 
material dealer’s caught them 
without any established pre- 
cedents or plans on which to base 
designs for new sales premises. 

This publication has prepared 
material for a 68-page manual 
covering most phases of modern 
store and lumber yard design. 
The book will be printed as a 
part of the January 19 issue of 
AMERICAN LUMBERMAN and will 
go to all subscribers of record on 
that date. It will be reprinted in 
book form for further distribu- 
tion to the industry. 

The entire range of lumber 
yard establishments from the 
small rural concern through the 
large metropolitan building ma- 
terial store will be covered. A 
large number of original archi- 
tects’ drawings of fronts and 
floor layouts as well as large pho- 
tographs of existing streamlined 
lumber stores will be presented. 

Along with the lumber store 
designs, the feature will carry 
numerous suggestions for unit 
displays of merchandise and sug- 
gestions on handling such dis- 
plays in the modern lumber store. 
The unit displays cover a wide 
range of the products sold in 
lumber yards and can be adapted 
to the use of operators in small 
as well as large establishments. 

Another section of the man- 
ual will carry ideas on yard plan- 
ning and lumber shed and ware- 
house design to conform to the 
modern methods of handling 
materials. Suggestions on the 
use of more mechanical handling 
equipment in the larger yards 
are an important part of this sec- 
tion. A directory of sources of 
supply for some of the equip- 
ment required in the new mod- 
ern stores and yards is also 
being offered because in many 
instances lumber dealers are not 
familiar with the items or where 
they may be obtained. 

The entire contents of this 68- 
page modern store and lumber 
yard design manual will be 
mailed to all subscribers in the 
January 19 issue of AMERICAN 
LUMBERMAN. 
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Aighlight2 oF THE Issue 


To channel building materials into new home construction, the 
Civilian Production administration has revealed a portion of the 
new priorities plan which covers ten building;materials in short 
supply. What the priority plan is, the materials it covers, and the 
way in which it will work is discussed in detail on page 24... 
Following this is a statement on page 25 by S. L. Forrest, president 
of the National Retail Lumber Dealers association, concerning the 
present housing crisis and various government moves to help rem- 
edy the situation . . . Highlights of the retail conventions, theme 
of this issue, are covered in ten pages devoted to the programs 
for the various meetings, the subjects to be discussed, as well as 
the time and place of each meeting. Turn to page 26 for a concise 
summary of each of the important conventions . . . What to do 
when daylight is desired in the home without sacrificing privacy 
is a problem faced by many builders. On page 36 is an article 
telling how one contractor used glass block to light an otherwise 
dark side of his home . . . Which is better—private industry or 
federal aid—in solving the housing problem? Many cities through- 
out the United States have probed into the subject and have de- 
cided in favor of private industry, feeling it can do the work more 
quickly and efficiently. How these various cities are trying to con- 
quer the housing shortage is discussed on page 37. 
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e Here’s an entirely new kind of screencloth—so 
beautiful—so different, it means screen replace- 
ments throughout the house and the community. 

Velon, Firestone’s amazing new material, 
transforms screens from a negative necessity to a 
positive advantage — brings new beauty into 
homes. For Velon screens are scientifically 
tinted to blend with the interior and exterior 
color scheme. Once they're installed you can 
look through them, and completely forget that 
screens are up! 


Because Velon screening can never rust or cor- 
rode, no ugly “screen bleed” stains down the 
front of the house advertise its presence., Dirt 
and grime can’t cling to Velon’s non-porous fila- 
ments. And Velon screens resist up to six times 
greater impact than ordinary screencloth of the 
same gauge, without denting or bulging. Only 
one-fifth the weight of metal, Velon is corre- 
spondingly more manageable; easy to stretch 
taut over a frame because it’s resilient. 

Velon screencloth is ready for you in rolls of 
standard widths and gauges. Write Firestone, 
Akron, for free copy of leaflet, today. 














Listen to the Voice of Firestone, Monday Evenings Over NBC 


ing hy Firesto 
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THE MOST TRYING YEAR IS BEHIND US AND WE CAN LOOK 
FORWARD TO A MODERATION OF OUR PROBLEMS 


This issue of American Lumberman is the first in the new year. At this 
time it is an inherent human trait to review the past and look to the future. 
We have just finished a year prolific in the momentous events it revealed— 
the termination of World War II, perfection of the atomic bomb, and strides 
toward a sound international organization so that the upheavals of war that 
have plagued the earth will not occur in years to come. 

Problems for private industry, especially lumber and building materials, 
have intensified since the war's end and have been more severe during the 
last three months than they were at any time during the war. However, the 
darkest point in the forest of handicaps and uncertainty has been reached, 
i and evidences of fewer snags and a clearing ahead are apparent. 

There are indications from many quarters the manpower situation is be- 
ginning to show improvement. Returning veterans, who justly have been 
: relaxing, are stirring about in search of employment. Likewise war workers 
who left jobs after the war was over, and lived on accumulated savings and 
unemployment compensation, are showing interest in making adjustments 
to new working conditions. Although strikes in major industries are plagu- 
ing the nation from stem to stern, there is evidence of more willingness by 
both labor and management to arrive at satisfactory settlements early in 
1946 so all can get back to steady work. 

This issue of American Lumberman carries previews of a large number 
of major retail lumber dealer 1946 conventions throughout the nation. In- 
variably, programs highlight plans for better merchandising in all its rami- 
fications. This is progress—for the retail lumber and building material 
dealers of the nation have a future brighter than it has ever been. In spite 
of all the pessimism at present about supplies of lumber and building ma- 
| terials, we are confident that within a few months these much-wanted items 

will begin to appear in a steadily increasing flow at dealers’ yards. Some 
5 headway is being made with the army of economic planners in Washington 
al to loosen bonds that have been delaying prompt resumption of peacetime 
a production. 
At this time, however, one important undeniable fact is clear. Business 
men as such can no longer be just business men. They must also be experts 
Fy on government relations, probably for many years to come. This is an out- 
growth of tremendous inroads of government control on business, inaugurated 
even before World War II and which grew to mammoth proportions during 
the war. We have no fear but what private enterprise in the nation can 
throw off most of these shackles, but it will take a continuing intensive pro- 
gram by private business to remove bureaucratic hindrances. One of the 
best and least vulnerable arguments against government control of any 
kind is for private business to do such a good job there is no room for govern- 
ment interference. 

We are confident the lumber and building material industry of the nation 
can do such a good job that no government agency will have an opportunity 
to offer suggestions for improvement. Let's pledge ourselves now to so con- 
duct ourselves and our business in 1946 and thereafter that the records we 
make will leave no room for criticism from any other industry or from govern- 
ment careerists of any sort. 

Happy New Year and sincerest wishes that all of us will have fewer 


annoying problems in 1946. 
BU wer, 


Publisher 


| ES eRe ee eee 


January 5, 1946, AMERICAN LUMBERMAN 





Civilian Production Administration issues Priorities Regulation 
No. 33 to channel 50 percent of supply of 10 scarce building 
materials into construction of homes to cost $10,000 or less 


HE CIVILIAN PRODUCTION 

Administration has revealed a 
portion of the new priorities plan 
to channel building materials into 
new home construction. Known as 
Priorities Regulation No. 33, it 
covers ten building materials now 
in short supply. These materials 
are: lumber and millwork, common 
and face brick, clay sewer pipe, 
structural tile, gypsum board, gyp- 
sum lath, cast iron soil pipe and 
fittings, cast iron radiation equip- 
ment and bath tubs. Regulations 1 
and 2 of PR 33, which have not 
been issued at this writing, will 
specify what sizes and quantities of 
the materials named will be set 
aside for priority buyers. 

The ten building materials have 
been placed under priority to chan- 
nel them into the construction of 
homes to sell for $10,000 or less, in- 
cluding land and improvements, or 
into the construction of homes to 
rent for not to exceed $80 per 
month. Officials preparing the or- 
ders say they plan to set aside about 
50 percent of all available construc- 
tion materials for new home build- 
ing in the price range specified. 


Veterans Get Preference 


According to the terms of the 
order, builders, during the period 
of construction and for 30 days 
after the house is completed, will 
be required to offer the homes ex- 
clusively to veterans. After that 
period of time, if no sale or rental 
is consummated, they may be 
offered to nonveterans without any 
increase in sale price or rental 
charge, which must be agreed upon 
when priorities are granted before 
construction starts. 

Applications for priorities to ob- 
tain materials will be handled by 
the nation’s 52 state and district 
offices of the Federal Housing Ad- 
ministration. Qualified applicants 
will receive “HH” priority ratings. 

The FHA will examine builders’ 
specifications to make certain pro- 
posed sales prices are reasonably in 
line with the cost of the house. 
When it is found that sales prices 
and the cost of construction have 
too much of a spread, the applica- 
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tions for priorities will be denied. 

When homes built under the 
“HH” priority plan are resold, no 
more than the original price paid 
may be charged. In the case of re- 
sales, veterans also have a 30-day 
option to buy. 


Must Start Within 60 Days 


Builders making application for 
“HH” ratings will be required to 
demonstrate to FHA that they will 
be ready to start construction with- 
in 60 days of the date application is 
approved. They must also show 
they have effective control of the 
land, that financing is assured, and 
that arrangements for building per- 
mits and utilities services have been 
completed. 

Homes already under construc- 
tion may be brought under the pro- 
gram if builders agree to all terms 
of the priorities plan, including a 
preference for veterans and sale at 
a price not to exceed $10,000 for 
the house, land and improvements. 
When such builders qualify they 
will be eligible for government aid 
in obtaining materials to complete 
construction. 

In addition to outlining a pri- 
orities setup for building materials 
for individual homes, Priorities 
Regulation No. 33 also provides for 
obtaining materials for dormitories 
or other group housing for veter- 
ans at educational institutions. 

John D. Small, civilian produc- 
tion administrator, in a statement 
accompanying issuance of the new 
order, predicted that 400,000 homes 
will be built under the program in 
1946 and that a substantial number 
of them will sell for less than $10,- 
000 or rent for less than $80. “If 
we find,” he said, “that a prepon- 
derance of priorities applications 
are for homes to sell at the $10,000 
ceiling, we will establish quotas to 
see that a fair share of the homes 
built are in the lower price ranges.” 


May Make Area Allocations 


According to announced plans, 
the Regulations 1 and 2 of PR 33 
will set aside about 50 percent of 
lumber suitable for home construc- 
tion for “HH” priority buyers. 
The same percentage will apply to 


millwork and other materials men- 
tioned in the list. In case ap- 
plications for material outstrips 
supplies, the Civilian Production 
Administration warns that the gov- 
ernment will establish a quota 
system allocating materials to in- 
dividual areas of the nation and 
shut them off from less critical 
areas. 

The entire building material pri- 
ority plan for veterans preference 
on housing will go into effect Janu- 
ary 15, 1946. 


Report on Supply Outlook 

The establishment of priorities 
and allocations by CPA again 
brings to the fore the question of 
building material production prob- 
lems. L. C. Hart, president of the 
Producers’ Council, an organization 
of building material manufacturers, 
reports the result of a recent tele- 
phone and telegraph survey of 
building materials manufacturers 
as follows: 

“When we came to the point of 
analyzing the returns from this 
most recent survey, we found that 
pricing, manpower at work and raw 
materials problems have become 
dominant factors in the situation. 
As a result it is not possible to 
make any dependable predictions as 
to the overall building product sup- 
ply situation at this time. We can, 
however, point to at least four 
classes of products which definitely 
will be bottlenecks for some months. 
We know that if these bottlenecks 
are not broken, home building will 
be seriously curtailed, regardless 
of priorities, allocations, or any 
similar steps which the government 
might take and regardless of the 
situation with respect to other 
building products. 

“The much discussed shortages 
of such major items as brick and 
lumber, might disappear almost 
overnight when the priority system 
begins to function. It is predicted 
that production of these and many 
other products is, or very soon will 
be, entirely sufficient to meet all 
probable housing requirements, 
based on the amount of construction 
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that can be physically got under 
way. 


Real Bottleneck Items 


“The real bottlenecks, according 
to our latest survey, are millwork, 
enameled plumbing fixtures, steam, 
hot water and warm air heating 
equipment, and possibly cast iron 
soil pipe. These are the items 
which will be in short supply unless 
something drastic is done. The one 
big problem we face now is how to 
speed up production of these bottle- 
neck items. For, until that is done, 
we can not step up the production 
of new homes. Legislation, per se, 
cannot build houses. Private indus- 
try welcomes governmental assist- 
ance, but recommends vigorously 
against expanding and permanent 
controls and restrictions. 

“We recommend that representa- 
tives of the manufacturers who pro- 
duce these and any other bottleneck 
items be called to Washington to 
confer with OWMR, OPA, and CPA 
officials and with the housing ex- 
pediter, and that the conferences 
continue until a solution has been 
reached. Nothing else will do any 
good. 

“If price increases are required 
to increase production of a few key 
items, those increases must be 
granted. They must be granted 
now, and not three or six months 
hence. 

“As for manpower shortages, the 
government in some way must help 
channel workers into manufactur- 
ers’ plants and into the building 
trades and must do all that it con- 
sistently can to prevent work stop- 
pages. Raw material shortages are 
nothing more than pricing and 
manpower problems in related sup- 
ply industries. They can be solved 
in the same way, but while await- 
ing their solution it may be neces- 
sary to channel raw materials and 
components to building product 
manufacturers by means of priori- 
ties.” 


NLMA Points to Lumber Problems 


Henry Bahr, secretary of the 
National Lumber Manufacturers 
Association, in a communication to 
John W. Snyder, director of recon- 
version, calls attention to the lack 
of any plan to stimulate production 
in the program announced. He 
says: 

“A new priorities system is be- 
ing inaugurated to channel inade- 
quate supplies of building materials, 
including lumber, to builders of low 
cost housing. Even if this program 
could break the bottlenecks which 
are retarding house construction by 


channeling materials to low cost 
house construction, it will of a cer- 
tainty create bottlenecks in several 
other important reconversion pro- 
grams. Farmers have been starved 
for lumber for several years and 
need lumber for housing and for 
many farm purposes. Industries, 
important in reconversion, also re- 
quire lumber. As soon as lumber 
is channeled away from the farms 
and industries, new controls will be 
necessary to channel it back. 
“Government controls will not 





solve the problem. What is needed 
is increased production, and in- 
creased production can be achieved 
only by the removal of government 
controls, especially price controls 
which are retarding production. In 
view of the urgency of the situa- 
tion, will you direct Stabilization 
Administrator Collet and Price Ad- 
ministrator Bowles to modify pres- 
ent policies to the extent necessary 
to enable the lumber manufacturing 
industry to do its share in solving 
the current housing problem.” 


NRLDA President Forrest Urges 
Prompt Change in OPA Policies 


S L. FORREST, president of the 
* National Retail Lumber Dealers 
Association, this week issued the 
following statement concerning the 
present housing crisis and govern- 
ment moves to help alleviate the sit- 
uation: 

“No group connected with sup- 
plying the homes of the nation is 
more fully aware of the shortage 
of homes than the 25,000 retail 
lumber dealers located in every 
town and hamlet of the nation, for 
they are normally responsible for 
60 percent to 70 percent of the 
housing built. 

“Lumber dealers are now build- 
ing up to the limit of materials and 
labor, but these at present are in- 
adequate. 

“It is our belief that the labor 
shortage will correct itself as more 
men are released from the services, 
but the material shortage still de- 
pends largely on the actions of gov- 
ernment. 


OPA Retards Production 


“OPA, while set up to serve a 
worthy cause, is, by its lack of 
practical and realistic application of 
sound policies, materially holding 
back production. 

“OPA’s pricing policy is still 
largely the same as before V-J Day. 
In all the major species, except one, 
it has exactly the same price sched- 


ule in effect now that it used in 


getting production for war supplies. 
The industry has pleaded with OPA 
to revise this policy and put the 
emphasis on the items needed for 
home building, rather than things 
needed for shipbuilding, boxing, 
crating, etc., but to no avail. OPA 
refuses to take suggestions on this 
point from the groups who actually 
produce the homes, preferring 
rather to follow its own unrealistic 
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policy which is the greatest single 
factor today blocking the solution 
of the lumber shortage problem. 


Dealers Must Tell Public 


“The lumber dealers have not 
fought OPA and price ceilings up to 
now, but we feel that our first duty 
is to those who need homes. We 
have now come to a critical position 
where we must tell the public the 
real truth. OPA must be made to 
change its policy, or it must be 
done away with. Nothing will 
head off inflation like production of 
housing and this is what we must 
have. Nothing must be allowed to 
stand in the way. 

“The most potent lobby in Wash- 
ington today is the OPA lobby and 
those supporting socialized housing. 
These groups are determined to 
keep controls in their hands rather 
than give private industry such as- 
sistance as government can. This 
is a time when all forces in the na- 
tion must work together to get 
housing, and Congress will have to 
step in and reform OPA or kill it. 
It is our belief that its reformation 
at the present time would be pref- 
erable, but its ‘obstructionistic’ 
policies must be stopped if we are 
to produce houses in volume. It is 
unfortunate when a government 
agency gets so far away from the 
constructive course for which it 
was set up by Congress. However, 
since Congress set it up, Congress 
can force a change of policy, or it 
can do away with the office. The 
way it now operates, the remedy is 
worse than the disease. 


Stop Lumber Exports 


“It remains to be seen what the 
proposed priority for veterans will 


accomplish. The crying need, how- 
(Continued on Page 41) 





25 


Regional and State Dealer Groups 
Plan Convention Programs 


N THE FOLLOWING PAGES 

appear summaries of a majority 
of the state and regional retail 
lumber dealer convention programs 
planned in the early months of 1946. 
This impressive summary of 
planned association meetings illus- 
trates the fact that retail dealers 
as a whole are cognizant of their 
responsibilities in the nation’s econ- 
omy and are genuinely intent upon 
performing their rightful duties in 
the postwar economy. 

Crowded hotel and auditorium 
accommodations prohibited some 
groups from offering exhibit space 
for this year’s meetings, but a ma- 
jority of the associations will have 
manufacturer displays for the first 
time since 1942. Secretaries offer- 
ing exhibit space report much en- 
thusiasm on the part of manufac- 
turers to resume their annual dis- 
plays of merchandise and contacts 
with retailers in building material 
booths. Several associations already 
report their available exhibit space 
has been completely reserved. 

There is considerable variation 


KENTUCKY -LOUISVILLE-JANUARY 15-16 


HE 41ST ANNUAL convention 

of the Kentucky Retail Lum- 

ber Dealers Association will be 

held at the Brown Hotel, Louis- 

ville, Ky., Tuesday and Wednesday, 

January 15 and 16. As in all of 

the association’s pre-war conven- 

tions, exhibits will again be back 

and are expected to point up dealer 
interest greatly. 

All 65 booths in the hotel’s con- 
vention hall have already been sold 
and scores of additional booths 
could have been sold had they been 
available. 


Speakers Group Impressive 

The array of speakers already 
scheduled to participate in this 
year’s convention is unquestionably 
one of the best ever gathered dur- 
ing the association’s long and active 
history. Included are Cliff Treas 
of Benton, Ky., president of the 
Kentucky Retail Lumber Dealers 
Association; W. M. Steinbauer, 
secretary-treasurer of the National 
Door Manufacturers Association; 
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in convention programs although 
there’ are several subjects which 
consistently appear in practically 
all areas. Streamlining merchan- 
dising methods and sales premises 
appears to be a topic of universal 
interest and most groups will de- 
vote much time in their convention 
programs to consideration of this 
subject. Public relations and gov- 
ernment controls on free enterprise 
also appear as subjects of much con- 
cern to the retail lumber industry 
of the nation. These topics will 
also receive comprehensive treat- 
ment at practically all meetings in 
1946. 

Reports from all areas indicate a 
severe shortage of hotel accommo- 
dations for convention visitors and 
association secretaries urge all 
dealers planning to attend meetings 
to complete hotel arrangements at 
the earliest possible date, if they 
have not already done so. With the 
critical transportation situation on 
railroads and airlines expected to 
prevail at least through January 
and February, some apprehension 


Arthur Hood of the Johns-Manville 
Corporation; Ralph Carney of the 
Coleman Lamp & Stove Company, 
Wichita, Kan.; Harry Schacter, 
chairman, ,.Committee for Ken- 
tucky; E. G. Gavin, editor of 
American Builder; Ross Kuhlman 
of the Lumber & Millwork Asso- 
ciation of Cincinnati; H. R. North- 
up, secretary-manager of the 
NRLDA, Washington, D. C., and 
Raymond Foley, Commissioner, 
Federal Housing Authority. 

To this impressive list the asso- 
ciation is hoping to add Wilson 
Wyatt, the new Housing Expediter. 

Secretary Honored by NRLDA 

James Power of Louisville, Ky., 
is vice president of the Kentucky 
Association and Miss Helen Brin- 
ton of Lebanon, Ky., is acting sec- 
retary. 

The Association’s state office at 
Lebanon is presided over by Secre- 
tary Don A. Campbell. As director 
of lumber distribution for the Lum- 
ber Division of WPB during the 


has been expressed over the ability 
of all those planning to attend meet- 
ings being able to do so, even 
though they secure hotel accommo- 
dations. Most meetings, however, 
are within driving distance for a 
large number of dealers and in 
those cases no doubt dealers will 
make the trips by automobile. 

Regardless of the critically short 
supply of lumber and building ma- 
terials and the congested hotel and 
travel conditions dealers throughout 
the nation are enthusiastic about 
the 1946 meetings and in many in- 
stances there will undoubtely be 
record attendances. 

Although every retail lumber 
dealer association in the nation was 
contacted with reference to this 
preconvention presentation, a num- 
ber of groups were unable to fur- 
nish any denite facts about their 
plans because of the time element 
and other factors. Wherever it was 
possible to do so, photographs of 
the association presidents and sec- 
retaries appear with the announce- 
ment of each association’s conven- 
tion program plans. 


war, Campbell performed such a 
creditable job that he was tendered 
a dinner in his honor at the annual 
NRLDA directors’ meeting at Colo- 
rado Springs, Colo., last fall. 


Don A. Campbell, Secretary 
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HE 1946 ANNUAL MEETING 

of the Middle Atlantic Lum- 
bermens Association will be a 
three-day “Shelter Industry Re- 
fresher Conference” at the Claridge 
Hotel, Atlantic City, New Jersey, 
Tuesday, Wednesday and Thurs- 
day, January 15, 16 and 17. De- 
parting from the usual in retail 
conventions, the business sessions 
will be forum discussions led 
by a panel of three or four per- 
sons who are recognized leaders in 
the subjects to be dealt with at the 
session. The three forenoon ses- 
sions will be devoted to small group 
discussions for association mem- 
bers and the three afternoon ses- 
sions will be open forums for 
development of the subjects by the 
entire group in attendance. 

The first day’s work at the con- 
ference will be devoted to consid- 
eration of the administration prob- 
lems of retail lumber dealers. 
Production problems of streamlined 
building material distribution will 
occupy the group’s attention on the 
second day and the third day has 
been set aside for consideration of 
the latest in merchandising for re- 
tail dealers. During the three days, 
all the topics in the Management 
Check List for Retail Lumber 
Dealers, recently adopted as a na- 
tional program by the National Re- 
tail Lumber Dealers Association, 
will be covered. 

These include business cost, mar- 


MIDDLE ATLANTIC-ATLANTIC CITY-JANUARY 15, 16, 17 





R. A. Jones, Executive Director 


ket analysis, merchandising, per- 
sonnel, retail selling, consumer fi- 
nancing, advertising, sales promo- 
tion, publicity and public relations. 
Experts on each of these topics will 
be on each panel along with sev- 
eral retail dealers who are recog- 
nized as having accomplished an 
outstanding job in arriving at solu- 
tions to the problem or topic be- 
ing considered. 

The entire program is predicated 
on the “Pledge of Service” for retail 
lumber dealers, recently adopted 
nationally, designed to bring about 
closer unity between the manufac- 
turer and retailer segments of the 
building material industry. R. A. 





Jones, executive vice president of 
the Middle Atlantic Lumbermens 
Association, announces that this 
annual meeting will, in fact, be a 
“three-day school for retail lumber 
dealers.” 

Mr. Jones has just concluded a 
series of district and local meetings 
with dealers in that territory and 
reports a great deal of enthusiasm 
on the part of dealers for promot- 
ing the entire program of dealer 
education and activity coordination 
to the utmost. Although annual 
dues in the Middle Atlantic were 
doubled this year, membership has 
increased and will pass all previous 
records in 1946. 

Social activities during the At- 
lantic City meeting will include a 
program by the Westminster choir 
of Cambridge, Mass., the evening 
of the first day, the annual banquet 
on the second evening and a pro- 
gram for the ladies on the evening 
of the third day. At the annual 
banquet Wednesday evening the 
association will present a_ silver 
plaque to Lamar Forrest, presi- 
dent of NRLDA, in recognition of 
his fine work in organizing the in- 
dustry and coordinating the work 
of manufacturers and retailers. 

Watson Malone III, of the Wat- 
son Malone and Son Lumber Co., 
Philadelphia, Pa., is president and 
Daniel F. Shields, of the Shields 
Lumber & Coal Co., Greenville, 
Del., is vice president of the Middle 
Atlantic Lumbermens Association. 


NORTHWESTERN - MINNEAPOLIS - JANUARY 17-18 


HE NORTHWESTERN Lum- 
bermens Association’s 56th an- 
nual industry conference will be 
held at the Radisson Hotel, Minne- 


~ 





W. H. Badeaux, Secretary 
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apolis, Minn., Thursday and Fri- 
day, January 17 and 18. There will 
be no exhibits at this two-day ses- 
sion and all business meetings will 
take place at the Radisson, conven- 
tion headquarters. 

Thursday forenoon will be de- 
voted to registration, but the con- 
vention’s business program will 
open that afternoon with a report 
from President A. E. Munck, fol- 
lowed by Arthur H. Brayton, Des 
Moines, Iowa. The latter will dis- 
cuss what retail lumber dealers will 
have to do in the postwar period to 
keep their place in the building 
field in view of the many new forms 
of competition with which lumber 
dealers must cope. 

Closing the Thursday afternoon 
meeting will be a discussion of the 
five steps necessary to the forma- 
tion of a complete postwar public 
relations program for lumber deal- 


ers. The Association firmly .be- 
lieves that, in order to improve the 
existing situation, a definition must 
be implanted in the public mind as 





A. E. Munck, President 











to just what is a retail lumber and 
building material dealer. Much of 
the mechanics of the program ex- 
pected to be adopted by and for 
the Association will be similar to 
those already placed in operation 
by both the NRLDA and the Pro- 
ducers’ Council. 

Thursday evening will be given 
over to a Hoo Hoo Concatenation, 





the convention banquet and a floor 
show. Tickets for the banquet and 
show must be secured in advance. 

The Friday forenoon session will 
feature a well-rounded discussion 
of prefabricated homes and farm 
buildings. The afternoon meeting 
will be devoted principally to a talk 
by the much sought after Roy 
Wenzlick, Roy Wenzlick & Com- 


pany, St. Louis, Mo., in which he 
will dea! with the outlook for real 
estate and construction for 1946 
and his “predictions of things to 
come” in the construction indus- 
try. The convention will close with 
an address by Fulton Lewis, Jr., 
newspaper columnist and _ radio 
commentator, on “Democracy With 
a Gun in Her Ribs” at 8 P. M. 


SOUTHWESTERN - KANSAS CITY-JANUARY 23, 24, 25 


HE SOUTHWESTERN  Lun- 
bermen’s Association convention 
will be held at the Municipal Audi- 
torium, Kansas City, Mo., Wednes- 
day, Thursday and Friday, Janu- 





J. E. Johnston, Secretary-Manager 


ary 23, 24 and 25. Wednesday fore- 
noon will be devoted to registration 
and a meeting of the board of di- 
rectors with no formal session for 
the membership. 

Wednesday afternoon’s meeting 
will open with a report from Presi- 
dent Clay A. Thompson, Oklahoma 
City, Okla., followed by Carl C. 
Crow, editor of Crow’s Weekly Let- 
ter, Portland, Ore., who will tell 
of the actual lumber situation ex- 
isting on the Pacific Coast at the 
present time. Following him will 
be a talk by Charles R. Black, a 
Corning, Ark., retail dealer. 

That afternoon at 4:30 the Hoo- 
Hoo Concats’ entertainment fea- 
tures will be held at the Hotel 
Continental, followed by a stag 
buffet dinner and stag floor show 
at the same hotel at 6:30 P.M. 

The Thursday forenoon session 
will be given over to the dealers 
who may wish to visit with ex- 
hibitors. 

Thursday afternoon will be de- 
voted to a series of important talks 
beginning at 2 P.M., with an ad- 
dress by Ed G. Gavin, president of 
the Building Material Exhibitors 
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Association. He will be followed 
by C. C. Sheppard, president and 
general manager of the Louisiana 
Central Lumber Company, Clarks, 
La., who will discuss conditions in 
the southern pine industry. Con- 
cluding this session of the conven- 
tion will be a talk by G. H. Zim- 
merman, vice president of the Wil- 
liam Cameron Company, Waco, 
Tex. 

The convention’s annual banquet 
will be held Thursday evening at 
6:30 at the Hotel Continental. More 
than 800 men and women delegates 
are expected to attend. Speaker of 
the evening will be Tom Collins, 
nationally known humorist. The 
dinner will be followed with a floor 
show and dancing. 

The Friday forenoon session will 
begin with a talk by Ray E. Saber- 
son of the Weyerhaeuser Sales 


Company, followed by W. Waddy 
Wood’s presentation of the film 
“What Will the Retail Dealers Do?” 





Clay A. Thompson, President 


NEBRASKA - OMAHA - JANUARY 28-29 


HE NEBRASKA LUMBER 
Merchants Association conven- 
tion will be held in the City Audi- 
torium, Omaha, Neb., Monday and 
Tuesday, January 28 and 29. Mon- 
day forenoon will be devoted to reg- 
istration, visiting exhibitors and 
meeting fellow dealers. 
The opening formal session for 





Phil Runion, Secretary 


the membership will be held at 
2 P. M. Monday and will feature 
two talks—“Farm Building Trends” 
by Dave Livingston of Linlithgow 
Farms, Washington, Iowa, and 
“History in the Making” by Dr. 
George Benson, president of Hard- 
ing College, Searcy, Ark. 

The Tuesday forenoon session 
will feature talks by Walt Howard, 
secretary of the Montana Retail 
Lumbermens Association, Helena, 
Mont., and by Murrel Crump, ad- 
vertising manager of the Sinclair 
Coal Company, Kansas City, Mo. 
Howard will discuss “How the FHA 
Can Help You” while Crump will 
cover “Coal and Its Future.” 

Tuesday afternoon will also be 
devoted to two talks—“Your Na- 
tional Association” by S. Lamar 
Forrest, president of the NRLDA, 
and “A Lumberman’s Experience” 
by J. Carthell Robbins of the J. I. 
Porter Lumber Company, Stutt- 
gart, Ark. 

There will be no hotel conven- 
tion headquarters for the Nebraska 
Association’s convention. Hotel 
conditions in Omaha are extremely 
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tight at the present time and will 
probably continue to remain so 
right up to convention time. For 
this reason reservations should be 
made as early as possible. 

Omaha’s City Auditorium ac- 


commodates approximately 100 ex- 
hibits and of these only seven 
booths remained unsold in mid-De- 
cember. Last year’s convention 
had an attendance of about 600; 
the last convention prior to the war 


was attended by 1,450 persons. This 
figure is expected to be topped this 
month since membership has now 
reached the point where 90 per- 
cent of Nebraska’s lumber dealers 
now belong to the Association. 


NORTHEASTERN-NEW YORK CITY-JANUARY 28, 29, 30 


HE 52ND ANNUAL conven- 

tion of the Northeastern Retail 
Lumbermens Association will be 
held at the Hotel Pennsylvania, 
New York, N. Y., Monday, Tuesday 
and Wednesday, January 28, 29 
and 30. There will definitely be 
exhibits at this year’s convention 
and they are scheduled to occupy 
the mezzanine floor and the entire 
floor on which the grand ballroom 
is located with the exception of the 
grand ballroom itself. All conven- 
tion sessions will be held in the 
ballroom. 

Concerning a prediction of at- 
tendance at the convention North- 
eastern Association officials said 
they had no way in which to deter- 
mine probably attendance. They did 
say that “interest .. . expressed to 
date is very great and we feel that 
it will approximate that of our post- 
war conventions. We are planning 
accordingly.” 

In order to make sure that the 
convention’s speakers covered the 
subjects the delegates most desired 
to hear, the Association’s committee 
on arrangements sent out question- 
naires from the Association office to 
the entire membership asking for 
suggestions and ideas. Results of 


the survey showed that most deal- 
ers are interested in production 
problems, the supply situation, 
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Paul S. Collier, Secretary-Manager 


what’s ahead for construction, 
labor costs and labor problems. 
Sampling Dealer Opinion 
The questionnaires also showed 
that the Association’s dealers want 
to know what to expect in the field 
of prefabricated houses, what the 


OHIO-COLUMBUS-JANUARY 239, 30, 31 
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Findley M. Torrence, Secretary 


HE VICTORY JUBILEE Con- 

vention of the Ohio Association 
of Retail Lumber Dealers will be 
held at the Deshler-Wallick Hotel, 
Columbus, Ohio, Tuesday, Wednes- 
day and Thursday, January 29, 30 
and 31. Major discussions at the 
business sessions of the meeting 
will center around four topics— 
Procurement of lumber and build- 
ing material; Yard management; 
the GI housing crisis, and Govern- 
mental relations. 

The Wednesday morning session 
will be devoted to a panel discus- 
sion of lumber yard management. 
Discussion leaders of the panel 
have been selected for their special- 
ization in such subjects as: Per- 
sonnel selection and training; Mer- 
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effect of continuing price ceilings 
is going to be on the sale of homes, 
and what increased building costs 
are going to mean to the market. 
These dealers showed conclusively 
that they are especially interested 
in a more efficient handling of ma- 
terials, yard planning and layout 
for better service to their cus- 
tomers in the days ahead. 

The convention program is par- 
ticularly planned to cover all of 
these subjects, discuss fundamen- 
tally the dealers’ current problems 
and endeavor to provide practical 
money-making answers. 

Making his tenth appearance be- 
fore a Northeastern convention will 
be Roy Wenzlick, Roy Wenzlick & 
Company, St. Louis, Mo. His analy- 
ses and forecasts of the building 
field, on construction and material 
costs, their trends and the various 
factors which influence them, have 
been so helpful in previous years 
that the Association’s committee on 
arrangements felt that his appear- 
ance on the speaker’s program was 
absolutely required. Other promi- 
nent speakers will include R. E. 
Saberson of the Weyerhaeuser 
Sales Company and Jacques Willis 
of the Willis Way System, Inc., 
Chicago. 





Paul V. DeVille, President 
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chandising policies involving GI 
home sales, building specialty, pub- 
lic relations and promotion; Poli- 
cies in dealing with price controls 
and building restrictions, and Mod- 
ernization of retail sales rooms and 
warehouses. 

The latter topic will be presented 
by Ed G. Gavin, president of the 
Building Material Exhibitors As- 
sociation. Factors which should 
be considered during the New Year 
in modernization projects will be 
illustrated with photographs of 


MOUNTAIN STATES-DE 


HE MOUNTAIN STATES Lum- 
ber Dealers Association conven- 
tion will be held at the Shirley- 
Savoy Hotel, Denver, Colo., Mon- 
day and Tuesday, February 4 and 
5. Although there are no exhibits 
planned for the convention, there 
will be three half-day sessions for 
which a full program of excellent 
speakers has been arranged. 
Featuring the opening day’s ses- 
sion on Monday will be the Old 
Guard Breakfast. The two-day con- 
vention will close with the Associa- 
tion’s annual banquet, floor show 
and dance on Tuesday evening. 
DENVER HOTELS ARE CROWDED 
The Shirley-Savoy Hotel, as in 
previous years, has agreed to pro- 
vide accommodations for all dealers 
planning to attend the convention 
provided reservations are made 


newly designed yards and new yard 
layouts compiled by AMERICAN 
LUMBERMAN. 


Many Notables to Attend 


Included among the headliners 
on the program will be Fulton 
Lewis, Jr., newspaper columnist 
and radio commentator, the Hon. 
John W. Bricker, Raymond M. 
Foley, head of the FHA, Dr. 
Wheeler McMillan, editor of the 
Farm Journal, who will discuss the 
farm building market, Dr. Stewart 
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M. D. Bradfield, President 


NVER-FEBRUARY 4-5 


McClellan, president of Lincoln 
University, and L. C. Hart, vice 
president of the Johns - Manville 
Corporation. 

Paul V. DeVille of Canton, Ohio, 
is president of the Ohio Associa- 
tion, Harold A. Rosser of Arcanum 
is first vice president, Floyd S. 
Pendleton of McComb is second 
vice president and Allen H. Brain 


of Springfield is treasurer. The As- — 


sociation’s state office, presided 
over by Secretary Findley M. Tor- 
rence, is at Xenia, Ohio. 


within a reasonable time in advance 
of the meeting. All members aware 
of the highly crowded conditions of 
Denver’s hotels will understand the 
importance of making reservations 
as soon as possible. 

All individual reservations should 
be made directly with the Shirley- 
Savoy. To take care of the large 
number of the Association’s mem- 
bers and families attending the 
convention it will be necessary for 
the hotel to turn down hundreds 
of requests by others. 

M. D. Bradfield of Boulder, Colo., 
is president of the Mountain States 
Association and C. A. Black of 
Cheyenne, Wyo., is vice president. 
The Association’s regional office, 
presided over by Secretary-Treas- 
urer-Manager Joseph V. Smith, is 
at Denver, Colo. 


MICHIGAN-GRAND RAPIDS-FEBRUARY 5, 6, 7 


HE 57TH ANNUAL CON- 
VENTION and building ma- 
terial exhibit of the Michigan Re- 





Hunter M. Gaines, Secretary 
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tail Lumber Dealers Association 
will be held in the Civic Audi- 
torium, Grand Rapids, Mich., Tues- 
day, Wednesday and Thursday, 
February 5, 6 and 7. 

Convention headquarters will 
again be located in the Pantlind 
Hotel where all social functions 
will take place. Registration, busi- 
ness sessions, exhibits and special 
meetings will be held in the Civic 
Auditorium, conveniently con- 
nected with the hotel lobby by an 
underground tunnel. 

The Public Is Welcome 

Business sessions of the conven- 
tion will be held each afternoon of 
the three-day session. The exhibit 
hall will be open to the public on 
Tuesday from 6 to 10:30 P. M. 
only, but will be open to dealers 
daily from 9 A. M. to 6 P. M. 

Dealers and exhibitors may reg- 
ister free but the registration fee 
for non-exhibitors will be $25. 

An invitation has been extended 
to all architects, contractors and 


others actively engaged in the 
building industry to visit the ex- 
hibits on Tuesday evening from 
6 to 10:30 P. M. Exhibits will be 
open daily from 9 A. M. to 6 P. M. 
except during convention business 
sessions. 





Russell Nowels, President 
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HE 39TH ANNUAL convention 

of the Lumber Dealers Associa< 
tion of Western Pennsylvania will 
be held at the William Penn Hotel, 
Pittsburgh, Pa., Wednesday and 
Thursday, February 6 and 7. The 
annual meeting of the board of di- 
rectors will precede the opening of 
the convention on Wednesday. 

The Pittsburgh Wholesale Lum- 
ber Dealers Association will be host 
to the retailers at a luncheon on 
Thursday. Speaker on this occasion 
will be J. Lou DuPlain, Rockford, 
Ill., president of the WNational- 
American Wholesale Lumber Deal- 
ers Association. Meanwhile on the 


WESTERN PENNSYLVANIA - PITTSBURGH-FEBRUARY 6-7 


same day a luncheon bridge party 
for women attending the conven- 
tion will be held at the Hotel 
Schenley. The annual banquet will 
be held Thursday evening. 


FIRST HAND INFORMATION 


The Association’s convention has 
long been regarded as the chief 
source of first hand information on 
what is being offered the buying 
public throughout the western 
Pennsylvania region and forms an 
excellent opportunity to learn about 
the many innovations being intro- 
duced in the lumber and building 
material field. Exhibits will be re- 


sumed at this year’s convention and 
attendance is expected to surpass 
600. 

Dealers planning to attend are 
urged to make hotel reservations 
immediately as only confirmed res- 
ervations will be honored. 

J. O. MacLean of Pittsburgh, Pa., 
is president of the Western Penn- 
sylvania Association, J. H. Hankins 
of Uniontown is first vice president, 
M. R. Fetterolf of Johnstown is 
second vice president and G. P. 
Textor of Pittsburgh is treasurer. 
The Association’s state office, pre- 
sided over by Secretary R. F. Mc- 
Crea, is at Pittsburgh. 


TENNESSEE - CHATTANOOGA-FEBRUARY 11-12 


DUCATION WILL BE the 
theme of the 21st annual meet- 
ing of the Tennessee Lumber, Mill- 
work and Supply Dealers Associa- 
tion to be held at the Patten Hotel, 





R. O. Brownlee, Secretary-Manager 


Chattanooga, Tenn., Monday and 
Tuesday, February 11 and 12. This 
will be a full two-day meeting with 
registration on Sunday, February 
10. 

The highlight of the opening ses- 
sion on Monday will be the address 
by Roy Wenzlick of Roy Wenzlick & 
Company, St. Louis, Mo. The an- 
nual banquet and dance will be held 
Monday evening with J. Carthell 


Robbins of the J. I. Porter Lum- 
ber Company, Stuttgart, Ark., as 
speaker. 

The Association is calling this an 
“educational” convention because 
the meeting will give the manufac- 
turers an opportunity to acquaint 
their distributors with the new and 
improved products that have been 
developed during the war years. 
All exhibits in the hotel’s 27 booths 
will be directed toward this pur- 
pose. 

This’ -theme of education will be 
carried out in the program that is 
being: arranged. Dealers have now 
been relieved of a large amount of 
the paper work that was a part of 
war-time business, and are now 
ready to turn their thoughts to 
learning about new merchandise 
and better sales methods. Conse- 
quently, the meeting will deal with 
the pending vast national building 
program and the responsibility and 
opportunity of the Association’s 
building material dealers. 

For the’ first time since 1942 ex- 
hibit space will be available for 
manufacturers and producers to 
display their new and improved 
products. From the number of con- 
tracts sold and letters received by 
the Association office by mid-De- 
cember, this year’s convention 
promises to be the largest and best 


ILLINOIS-CHICAGO-FEBRUARY 12-13-14 


PRESENT PLANS, although still 

incomplete as to the schedule 
of speakers, of the Illinois Lumber 
and Material Dealers Association 
are definite as to time and place. 
The place is the Hotel Sherman in 
Chicago and the dates are Febru- 
ary 12, 13 and 14. 
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Speakers already scheduled to 
participate on the three-day pro- 
gram include W. M. Steinbauer who 
will discuss “Modular Coordina- 
tion” abetted with a slide film; 
C. D. Franks of the Portland Ce- 
ment Association, Chicago; Paul J. 
Mathew of the Ideal Lumber Com- 


attended meeting in the Associa- 
tion’s history. 

Hotels in Chattanooga expect to 
remain crowded throughout Feb- 
ruary. For that reason it is highly 





J. C. McClellan, Jr., President 


advisable to make hotel reserva- 
tions early. 

J. C. McClellan, Jr., of Eliza- 
bethton, Tenn., is president of the 
Tennessee Association and G. R. 
Cockrum of Knoxville is treasurer. 
The Association’s state office, pre- 
sided over by Secretary-Manager 
R. O. Brownlee, is at Knoxville, 
Tenn. 


pany, Oskaloosa, Iowa, who will 
talk on prefabrication from the re- 
tailers’ viewpoint; W. Waddy Wood 
of Washington, D. C., and H. R. 
Northup, secretary-manager of the 
NRLDA, Washington, D. C. 
According to John D. McCarthy, 
secretary-treasurer of the associa- 
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John D. McCarthy, Secretary-Treasurer 


tion’s state office at Springfield, IIl., 
efforts are now being made to se- 
cure representatives of the West 
Coast Lumbermens Association, 
the Western Pine Association, 
Southern Pine and the Red Cedar 
Shingle Bureau to present actual 
conditions on what lumber will be 
cut, processed and shipped during 
the new year. 

Otto Wahlfeld of Peoria is presi- 
dent of the Illinois Lumber and 
Material Dealers Association and 
Henry L. Krumm of Elgin is vice 
president. 

The hotel situation in Chicago 
was extremely bad in December 
and may prove even worse this 
month. 


WESTERN - SPOKANE - FEBRUARY 19-20 


HE WESTERN RETAIL Lum- 

bermens Association convention 
will be held at the Davenport Ho- 
tel, Spokane, Wash., Tuesday and 
Wednesday, February 19 and 20. 
This will mark the first general 
convention the Association has held 
since January 1942. 

The business program will be 
streamlined to include as many as 
possible current problems and plans 
for broadening retail lumber and 
building mate ial distribution ac- 
tivities. The entire program will be 
centered around current and future 
reconversion activities. 

Because of the acute shortage of 
hotel accommodations in the West- 
ern area,.no plans are included for 
exhibits. Therefore, there will be 
no exhibits or general entertain- 
ment other than that which can be 
worked out during the two evenings 
of the convention. No plans are in- 
cluded for special entertainment 
for the women attending the con- 
vention. 


MEETING STRESSES SERIOUSNESS 
The board of directors of the As- 
sociation have decided that the in- 


terests of the association’s member- 
ship would best be served by con- 
centrating all of the organization’s 
energies this year on a strong, con- 
structive business program. 

Hotel conditions are still very 
bad with respect to available space 
throughout the Pacific Northwest 
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W. C. Bell, Managing Director 


O. W. H. Wahlfeld, President 


and Spokane is proving no excep- 
tion. For this reason, those deal- 
ers planning to attend the conven- 
tion are urged to make reservations 
as soon as possible. 


C. B. Sweet, President 


WISCONSIN - MILWAUKEE - FEBRUARY 19, 20, 21 


E WISCONSIN RETAIL Lum- 

bermens Association convention 
will be held at the Milwaukee Audi- 
torium, Milwaukee, Wis., Tuesday, 
Wednesday and Thursday, February 
19, 20 and 21. All three afternoon 
sessions will be devoted to business 
meetings while the mornings will 
be given over to convention ex- 
hibits. In a general way, one busi- 
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ness session will be assigned to the 
subject “Merchandising,” one to 
“Lumber Conditions” and one to 
“Prefabricated House Competi- 
tion.” 

Officials of the Association say 
they anticipate the largest attend- 
ance and the largest number. of ex- 
hibits in its history. In view of 
the present rate at which exhibit 


booths are going, it is expected that 
the entire layout of 160 booths will 
be filled by convention time, pos- 
sibly even by early February. As 
of mid-December, only 20 booths 
remain still to be taken up. Many 
new and previously unheard of ma- 
terials will be exhibited. 

Judging from advance response 
from members and exhibitors alike, 


AMERICAN LUMBERMAN, January 5, 1946 














ee ee ee ee a ee 


oat teh FA Ae 


— = wf ae soe ae elu 6h | 6k 












5s Ns we Ww 


\y 





oairee asa sre ~scili 
ete ¢ BAS. a " D 





the Association is looking for one 
of the largest registration totals in 
the organizations convention his- 
tory. Estimates place this expected 
figure at well over the 3,000 mark, 
particularly inasmuch as several of 
the Association’s prewar conven- 
tions boasted registration figures at 
between 3,200 and 3,300. 

Hotel conditions in Milwaukee 
are extremely bad. Two of the 
city’s large hotels have already re- 
fused to accept any further regis- 
trations. Unless those wishing to 
attend the convention have already 
made and have had confirmed their 
reservations, their chances are in- 
deed slim. The Association is ask- 
ing its members and exhibitors not 
to register any guests at the con- 
vention because of the crowded con- 
ditions at the various Milwaukee 
hotels and at the auditorium. 














































































Don S. Montgomery, Secretary 


MISSISSIPPI - JACKSON - MARCH 7-8 


HE MISSISSIPPI RETAIL 
Lumber Dealers Association 
convention will be held at the 
Heidelberg Hotel, Jackson, Miss., 
Thursday and Friday, March 7 and 





E. B. (Ted) Lemmons, Executive Secretary 


8. Advance sale of booth space is 
reported to be moving along well 
especially since contracts were 
mailed as recently as early Decem- 
ber. Thus far, 42 percent of the 
Association’s member firms will 
have exhibits. 

This will mark the first real 
meeting the Association has held 
since 1942. In 1943-44 and 1945 
its meetings were confined to a one- 
day business session. Thursday 
forenoon will be devoted to regis- 
tration and a meeting of the direc- 
tors. The first formal meeting for 
the membership will be held at 2 
P. M. at which time E. G. Gavin, 
editor of American Builder, will be- 
gin the afternoon’s program with 
an address followed by talks given 
by Vernon Scott, vice president of 
the National Tax Equality Associa- 
tion, and by Arthur A. Hood, direc- 
tor of Dealer Relations, Johns- 
Manville Sales Corporation. 

Included on the afternoon’s pro- 






gram will be the showing of a slide 
film illustrating “Modular Stand- 
ards—What They Are and Why.” 
This will be presented under the 
auspices of the National Door Man- 
ufacturers Association. The con- 
vention’s banquet will take place at 
7 P. M. Thursday. 

The Friday meeting will feature 
a motion picture “What a Saw Can 
Do” presented by the Dewalt Prod- 
ucts Corporation at 9:30 A. M. and 
another motion picture sponsored 
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R. F. Evans, President 


by the Building Material Exhibi- 
tors Association at 2 P. M. 

The Mississippi Association is 
still trying to line up on a defi- 
nite basis such speakers as J. 
Carthell Robbin of Stuttgart, 
Ark., S. Lamar Forrest, president 
of the NRLDA, Henry J. Nun- 
nerlyn of Bennettsville, S. C., Rob- 
ert A. Jones, executive director of 
the Middle Atlantic Lumbermen’s 
Association, and either W. E. Dif- 
ford or Charles E. Devlin, both of 
the Douglas Fir Plywood Associa- 
tion. Officials of the Southern Pine 
Association and the Southern Sash 
& Door Jobbers Association are 
also expected to participate in the 
speakers’ program. 


SOUTH DAKOTA-SIOUX FALLS-MARCH 5 


HE SOUTH DAKOTA Retail 
Lumbermen’s Association con- 
vention will be held at the Coliseum, 
Sioux Falls, S. Dak., Tuesday, 
March 5. This date was selected 


so as not to conflict with those of | 


the Independent Retail Lumber 
Dealers’ Association convention in 
Minneapolis March 7 and 8. 

The member manufacturers of 
the South Dakota Association have 
decided that they are not ready to 
exhibit. As a result, none has been 
scheduled for the convention. In- 
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stead, time will be devoted to two 
business sessions covering various 
topics and problems-confronting the 
lumber dealer today. 

The Tri-State Association of 
Building Material and Coal Sales- 
men are in charge of the committee 
on arrangements for both the ban- 
quet and the floor show to be held 
Tuesday evening. 


HOTELS HANDLE CHANGE OF DATE 
The Sioux Falls’ hotels have been 


notified of the change in the Asso- 
ciation’s original convention date 


and have made corresponding 
changes in reservations already 
made for the original convention 
date. As a result, it is not neces- 
sary for those holding reservations 
to check further with their hotel. 
C. J. Root of Madison, S. Dak., 
is president of the South Dakota 
Association and Myrle V. Hilton 
of Vivian is vice president. The 
Association’s state office, presided 
over by Secretary-Treasurer Hiram 
G. Ross, is at Sioux Falls, S. Dak. 
Mountain States—Denver— 





INDEPENDENT DEALERS-MINNEAPOLIS-MARCH 7-8 


IVE MID-WESTERN STATES 
will be represented when the 
1946 convention of the Independent 
Retail Lumber Dealers’ Association 
meets at the Radisson Hotel, Min- 
neapolis, Minn., Thursday and Fri- 





Edwin W. Elmer, Executive Secretary 


day, ‘March 7 and 8. A large at- 


tendance is expected from the 
states of Minnesota, Wisconsin, 
Iowa, North and South Dakota. 


LOUISIANA-NEW ORLEANS-MARCH 


HE LOUISIANA BUILDING 

Material Dealers Association 
convention will be held at the 
Jung Hotel, New Orleans, La., 
Wednesday and Thursday, March 
20 and 21. Wednesday forenoon 
will be devoted to registration and 
a meeting of the board of directors 
with no formal session for the 
membership. 

Wednesday afternoon’s meeting 
will open with a report from Presi- 
dent Gilbert E. Derouen, followed 
by NRLDA Dealer-Director F. Lyle 
Peters’ report on “Plans and Pro- 
grams for the National Association 
for 1946.” Douglass Svendson, 
Louisiana state director of FHA 
will discuss “What the FHA Of- 
fers” followed by Roy Wenzlick’s 
1946 version of his well-known 
Trends and Forecasts.” The an- 
nual banquet and floor show will be 
held in the Garden Room of the 
Jung Hotel Wednesday evening, 
with a nationally prominent 
speaker promised by Secretary 
Ned Ball. 

The Thursday forenoon session 
will feature a talk by E. G. Gavin, 
editor of American Builder, on the 
dealer’s responsibility to the fu- 
ture. Mr. Gavin will introduce 
Ralph Carney, sales manager of the 
Coleman Lamp & Stove Co., who is 
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The opening day will be devoted 
to registration and visits with ex- 
hibitors in the morning. Ninety 
booths will be available for ex- 
hibits. In the afternoon there will 
be a business session and a well- 
known speaker of national promi- 
nence in the lumber field. 

The convention’s banquet will be 
held Thursday evening at which the 
principal address will be given by 
“a United States senator who has 
championed the cause of small 
businessmen.” A dance will follow 
the banquet. 


Will Elect New Directors 

On Friday morning a short busi- 
ness session will be held in which 
will be stressed a varied program 
of interest to all retail lumbermen. 
Friday afternoon’s schedule will 
also include a brief business session 
that will feature the election of 
four new members to the associa- 
tion’s board of directors. Many fea- 
tures of dealer interest will also be 
presented at this time. The con- 
vention and all exhibits will close 
at 6 P. M. on Friday. 

George J. Row of Roseau, Minn., 





R, Needham Ball, Secretary 


scheduled for a Merhandising and 
Heating Clinic. The morning ses- 
sion will be followed by a luncheon 
in the Garden Room, featuring a 
talk by George S. Benson of Hard- 
ing College, Searcy, Ark. 
Thursday afteroon will be de- 
voted to two slide-film presentations 
with talks. The first will deal with 
modular standards of construction 
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is president of the Independent 
Retail Lumber Dealers’ Association, 
Sam Nelson of Alexandria, Minn., 
is vice president, and John L. 
Meyer of Melrose, Minn., is treas- 
urer. The Association’s state of- 
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George J. Row, President 


fice, presided over by Executive 
Secretary Edwin W. Elmer, is at 
Minneapolis, Minn. Sever Arneson 
of Watertown, S. Dak., is secretary. 


l 


to be given by M. W. Steinbauer, 
secretary-manager of the National 
Door Manufacturers Association. 
“Modern Store and Lumber Yard 
Design” is the subject of the sec- 
ond slide-film, this presented by the 
Building Material Exhibitors As- 
sociation, with E. G. Gavin, presi- 
dent, delivering the talk. 

In discussing, the 1946 Louisiana 
meeting, Secretary Ned Ball says: 
“The arrangements at the Jung Ho- 
tel provide us a more desirable lo- 
cation and greater space than we 
have heretofore been permitted. 
All exhibit booths and business ses- 
sions will be held in the Tulane 
Room on the Jung Hotel’s mezza- 
nine floor. .. The fact that it is 
possible to conduct the business ses- 
sions in the same large room with 
the exhibits will permit more man- 
ufacturer-dealer contact than has 
formerly been possible.” 

Gilbert E. Derouen, of Lake 
Charles, La., is president of the 
Louisiana Association, Lloyd C. 
Clanton, of Shreveport, is first vice 
president. Edward G. Boh, of New 
Orleans, is second vice president 
and George E. Knoop, of New Or- 
leans, is treasurer. The Associa- 
tion’s state office, presided over by 
Secretary Ned Ball, is at Baton 
Rouge, La. 
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RETURN ENGAGEMENT of 

the building boom to Florida 
may well prove an effective stimu- 
lant even on an enterprising or- 
ganization such as the Florida 
Lumber and Millwork Association. 
This organization, representing all 
major lumber, millwork and build- 
ing material industries in the state, 
is planning to hold its 26th annual 
convention at the Municipal Audi- 
torium, 401 W. Livingston Avenue, 
Orlando, Fla., Wednesday, Thurs- 
day and Friday, March 27, 28 and 
29. 

The convention will open at 8 
P. M. on Wednesday with a home 
show for the citizens of Orlando 
and vicinity. This will give the as- 
sociation’s exhibitors an opportu- 
nity to show their materials, not 
only to local buyers, but also to 
winter visitors many of whom will 
be purchasing building materials 
from dealers when they return 


FLORIDA-ORLANDO-MARCH 27, 28, 29 


North in late winter or early 
spring. 

Business sessions will be held on 
the main floor of the auditorium be- 
ginning Thursday morning and will 
continue through the afternoon ses- 





Mrs. Marie Bennett, Secretary-Treasurer 


TEXAS-GALVESTON-APRIL 8, 9, 10 


ALVESTON’S NEW  $1,500,- 
000 Pleasure Pier will be the 
sumptuous scene of the 60th annual 
convention and building material 
exhibit of the Lumbermen’s Asso- 
ciation of Texas and the Texas 





Lynn Boyd, President 


Lumber Manufacturers’ Associa- 
tion to be held in that city Mon- 
day, Tuesday and Wednesday, April 
8, 9 and 10. 

The Lumbermen’s Association of 
Texas is now reportedly the third 
largest of all state and regional as- 
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sociations in the United States and 
the largest state organization in 
the nation. 

The convention’s program of 
speakers is as yet incomplete but 
headliners already looming include 
Larry Hart, president of the Pro- 
ducers Council, and Ralph Carney 
of the Coleman Lamp & Stove 
Company of Wichita, Kan. The 
latter will devote a full afternoon 
to a merchandising and heating 
clinic. The association’s executive 
vice president Gene Ebersole pre- 
dicts of the clinic: 

“We believe that under the cir- 
cumstances, our dealers are going 
to get more from this afternoon’s 
meeting than they usually get from 
an entire sales course. . .” 

The Association began selling ex- 
hibit space on the big pier early in 
December but there still are nearly 
70,000 feet available. This is sev- 
eral times more than the Associa- 
tion has ever offered in previous 
years, but, in spite of this, con- 
tracts are already pouring in. 
Dealer reactions indicate that this 
year they are doubly intent upon 
visiting the exhibits, seeing what 
is being offered and finding out 
what’s new in the building field. 

Expectations are that the con- 


sion on Friday. Able speakers will 
discuss the subjects of new mer- 
chandising methods, new types of 
construction and many other sub- 
jects of mutual interest to manu- 
facturers and dealers. 

The convention will close with a 
banquet and dance at the Orlando 
Country Club on the evening of the 
final day. 

Attendance at all previous con- 
ventions of the association usually 
reached the 200-mark but this year 
is expected greatly to exceed that 
figure since this year’s meeting 
will, for the first time, include ex- 
hibits. Active memberships in the 
association now total 185 with 67 
associate members. 

The hotel situation in Orlando, 
although still bad in December, is 
expected to be greatly improved 
by convention-time. Reservations 
will, however, be necessary for con- 
vention guests in the three or four 
hotels near the auditorium. 


vention’s exhibition will contain 
more than three times as many ex- 
hibitors as ever set up displays in 
former years. All who are engag- 
ing space should plan on showing 
actual products and materials re- 





Gene Ebersole, Executive Vice President 


gardless of whether or not they 
have them ready for actual delivery. 

The last wartime convention 
drew an attendance of 650, while 
the last pre-war convention, held in 
1942, attracted 1,500. This year it 
is expected to reach 2,500. 





Lighting “Blind” Areas 


Glass block, effectively used, can solve many building 
problems where daylight is needed and privacy desired 


LIGHT COURT 
ay P cass BLOCK 





STAIR HALL 


AIVING ages 
ROOM: CLOS. 
GLASS BLOCK 
Lal: A att 
‘ites KITCHEN ‘MORNING ROOM 


Partial floor plan of the home in San Fran- 

cisco shows glass block installation in light 

well and the circular stairway. An interior 

panel of glass block permits light from 

kitchen, which faces front street, to filter 
through to the stair well. 


Rear view of the Reed Home shows the six-inch space between it and 
neighbor's place. The light well is behind the chimney and sewer 
vents which are visible at upper right. The glass block panel in the 
foreground brightens the garage which is an integral part of the home. 
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Lot sizes in many cities make it 
necessary to build houses almost 
right up against one another. In 
such instances builders are faced 
with the problem of planning win- 
dows to bring sufficient light into 
the home and at the same time al- 
low for as much privacy as possible. 

In building adjacent to another 
home on a narrow corner lot, a San 
Francisco builder has made novel 
use of glass block to light his 
home’s “blind” side. 

There was only a six-inch space 
allowed between the two houses. At 
first glance it seemed this would 
mean one whole outer wall space 
wasted as far as windows were 
concerned. How could that side of 
the house be used to let in sunlight 
without having windows looking 
out onto nothing but the wall of 
another home? 

George Reed, masonry contrac- 
tor, solved this daylight problem 
with a radial light well made en- 
tirely of glass block. Inside the 


shaft is a circular stairway con- 
necting an entrance hall at grade 
level with living quarters on the 
second and third floors. 

The light court, extending from 
first floor to roof is set in 36 inches 
from the home’s side elevation and 
is eight feet wide. Open plan of 
the house permits daylight thus 
piped from the sky to brighten a 
considerable area. At night the 
stairs are lighted by electrical fix- 
tures installed in the shaft outside 
the glass block panel. 

In other homes where the natural 
lighting possibilities seem limited 
because of other buildings or where 
the residents may want to shut out 
an undesirable view, glass block 
may be used in less elaborate plans 
as sections of or as whole walls. 

Two places where glass block can 
be utilized most effectively are next 
to stairways where ample lighting 
is a necessity, and in bathrooms 
where complete privacy is desired, 
yet where there should be bright 
daylight. 


Circular stairway within the light well. Glass block transmits high 

light from the sky to illuminate steps and interior of the house. Glass 

block in the partition transfers daylight to stair hall, and a similar 
panel filters light through from the kitchen. 
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6 are PROBLEM of private en- 
terprise furnishing people 
with homes is being studied in 
every town and city, resolutions are 
being passed, and concrete solutions 
are being tried in many communi- 
ties. 


Memphis, Tenn. 

In Memphis, demountable houses 
were flatly rejected by city officials 
as a solution to the city’s critical 
housing shortage. “We have studied 
the possibility of demountable 
houses from every angle,” Mayor 
Chandler said, “and have arrived 
at the opinion that this type of 
housing not only would be extreme- 
ly costly and very impractical, but 
also would fail to solve our housing 
problems.” 

Simultaneously, he pinned all 
hopes for an eventual solution on 
private enterprise, declaring: 

“As the home builders of this 
city are doing everything possible 
to build new, modern and comfort- 
able houses, and as the War and 
Navy departments have indicated 
they will make building materials 
available to contractors, we believe 
private enterprise should be given 
the opportunity and all the coopera- 
tion the city can add toward solv- 
ing the present housing shortage.” 


Minneapolis, Minn. 

The Minneapolis housing crisis, 
steadily growing worse despite 
much talk of possible ways to im- 
prove the situation has brought 
from the city council an appeal to 
Governor Ed Thye to immediately 
call a special session of the legisla- 
ture to take action. 

Coincident with this appeal, Gov- 
ernor Thye on Dec. 14, in a pre- 
liminary report on a survey of 
building prospects, declared that 
shortages of building materials will 
prevent the nation from completing 
more than a third of the needed 
new homes in 1946 and estimated 
that it would take at least five years 


Cities Solve Housing Problems 


Without "federal ptid 


Federal subsidies, demountable housing are spurned by 
many cities which realize that private industry can do 
a quicker, more efficient job of providing new homes 


to catch up with normal housing re- 
quirements. 

According to a report published 
by the Minneapolis Contractors and 
Building association, the needs of 
the returning veterans can be par- 
tially met at least by the construc- 
tion of apartment units, built by 
private enterprise. 

The report went on to say there 
would have been no improvement in 
the Minneapolis housing situation 
with the existance of a Minneapo- 
lis public housing authority. This 
authority would have been under 
the same controls and restrictions 
as were the private builders. If it 
were proceeding with a free hand 
today, as private enterprise can 
proceed, it would not be moving as 
fast as the private builders are 
moving to overcome the present 
shortages. 

The brief survey of the city’s 
housing situation has led the asso- 
ciation to the following conclusion: 

1. War restrictions and govern- 
mental policies have prevented the 
Minneapolis builders from keeping 
pace with normal housing demands 
in the area; 

2. That the industry since Oct. 
15, when governmental controls 
were lifted, has already attained 
the immediate prewar rate of con- 
struction in spite of the handicaps 
prevailing; 

3. That labor and materials 
shortages and the uneconomic oper- 
ations necessitated thereby are 
partly responsible for the increase 
of actual and direct construction 
cost; 

4, That a program of OPA price 
ceilings will not encourage con- 
struction but retard it; 

5. That the only practical cure 
for a housing shortage is to build 
more housing; 

6. That public housing would 
have to contend with the same han- 
dicaps as private building and 
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would be less able to adapt itself 
to present conditions; 


7. That the local builders shall 
cooperate with their national or- 
ganization in making monthly sur- 
veys of materials shortages and in 
reporting them to federal agencies 
so that there may be a continuous 
process of breaking materials bot- 
tlenecks ; 


8. That the private builders have 
adopted a 3-point housing program 
covering the following: 

a. That returning servicemen 
shall have first priority on new con- 
struction. 


b. That sales prices shall be lim- 
ited to the sum of the actual direct 
construction costs plus a maximum 
allowance of 10 percent for net 
profit. 

c. That new housing purchases 
shall be occupied without resale for 
a minimum period of 12 months. 


Cincinnati, Ohio 

A plan whereby the city could 
temporarily waive zoning and build- 
ing codes in order to provide extra 
housing units during the present 
emergency was sent to the Cincin- 
ti, Ohio, City Council by the City 
Planning commission recently. 

The plan, drafted by George 
Harnish, commission secretary, pro- 
vides for a city ordinance giving 
the city manager power to enter 
into contracts with individual 
building owners who want code 
rules waived in order to create addi- 
tional housing units. 

The city is considering proposals 
to build basement and attic apart- 
ments in some residential homes in 
zones where this was not previ- 
ously permitted. 


San Antonio, Tex. 

At a specially called meeting re- 
cently the board of directors of the 
San Antonio Chamber of Commerce 
approved a motion urging the im- 
mediate release by the war depart- 

(Continued on Page 45) 
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House Plan 
No. 760 
26,340 Cubic Feet 
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Complete working blueprints and specifi- 
cations of any house design published in 
this magazine are now available at $5.00 
per set. Two sets of plans for the same 
house are $8.00, three sets $10.00, four 
sets $12.00 when ordered at the same 
time. All the blueprints are in a con- 
venient 12” x 18” size and meet all FHA 
requirements. Please order plans by 
number, enclosing payment, and address 
to American Lumberman, 139 North Clark 
St., Chicago 2, Ill. 
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_ | shop in itself 

i SSRN oy cd | Yes— it's time to get a real “one-two” punch in your selling methods. 

: Punch number one — is a versatile, all-purpose DeWalt. It’s the perfect 
“ lumber dealer's saw—it will make over your yard! With DeWalt, you can 
re-work the wartime lumber you buy into products you can sell. With. 
: DeWalt, you'll be all set for cutting tomorrow's lumber! 

: Punch number two — is the DeWalt Idea Book — which gives practical 
: ideas on how to put action and showmanship into the lumber business. 
y & I. : Thousands of dealers have already profited from this book. You can, too. 


Send coupon below for your copy of the DeWalt 
IDEA BOOK — NOW! 
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DeWALT PRODUCTS CORPORATION 
151 Fountain Avenue, Lancaster, Penna. 


Please send me a free copy of the DeWalt IDEA BOOK. 
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House Plan 
No. 762 
17,300 Cubic Feet 
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NRLDA Head Urges Change 
(Continued from Page 25) 


ever, is production and all other 
moves, at best, are only seda- 
tives and stop-gap measures. With 
OPA rests the greatest responsibil- 
ity for production. The retail lum- 
ber dealers hope the OPA can be 
made to realize this, and forced to 
act before the wrath of the Ameri- 
can people and congress forces its 
abolition. 

“Export of lumber should be 
stopped until the critical housing 
shortage is relieved. 

“No industry should be given a 
price advantage over housing—and 
this is now being done. Railroads 
are an example of this. 

“The NRLDA membership has 
been and still is behind any prac- 
tical program that will lead to pro- 
duction of the maximum number of 
homes. Homes must be built for 
our returning veterans. It must be 
remembered, however, that we can 
only build up to the supply of ma- 
terials available. 

“Government must recognize that 
homes are built by taking appropri- 
ate action and not by giving lip 
service to an industry. Ideologies 
must not be allowed to interfere 
with constructive action.” 





New Vermiculite Deposit 
Discovered in Wyoming 


What may prove to be the second 
largest deposit of vermiculite ore 
in this country has just been opened 
and is in shipping operation at Mt. 
AleXitE, near Encampment, Wy- 
oming. Geologists have estimated 
that the mountain contains several 
million tons of vermiculite (trade 
name AleXitE) ore. 

Vermiculite ore is heavy and 
dense and is shipped clean and sized 
from the mine to many operators 
throughout the country who feed 
it through a simple expanding or 
exfoliating furnace, similar to an 
ore roaster. The ore expands from 
nine to sixteen times its original 
size and weighs only from six to 
ten pounds per cubic foot after ex- 
foliation. 

Vermiculite is a micaceous, non- 
metallic, non-organic mineral and 
contains chemicals and moisture 
between the layers which cause 
an accordion-like expansion under 
heat. Millions of tiny air cells in 
expanded AleXitE account for its 
insulation value in building and 
water-absorption value in agricul- 
ture. 
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THE LUMBER INDUSTRY IS NOT 
“OUT OF THE WOODS’ YET 


Soon, we hope, well-seasoned, precision- 
cut lumber will again be moving from 
Exchange Sawmills to the waiting bins of 
our customers. Many have written, tele- 
graphed and telephoned, wondering why, 
with the end of the war, shipments did 
not start immediately. 


The truth is that literally we are not 
“out of the woods” yet. Even cancellations 
of government orders since the close of 
hostilities have not succeeded in replen- 
ishing lumber inventories because those 
orders were not against any existing lum- 
ber stockpile. Whatever the government 
needed and got had to be cut from the 
timber, seasoned, dried and finished as 
rapidly as possible and rushed on its way. 


Although we produced more lumber, our 
lumber bins were hardly more than way- 
stations, 


This situation is still true to a large ex- 
tent today all over America. With the end 
of the war, many who worked patriotically, 
but temporarily, supplying the urgent lum- 
ber needs of our armed forces and the 
United Nations, felt free to return to their 
homes, to their former pursuits or to take 
a rest. As fast as possible, we are replen- 
ishing our depleted labor supply; only then 
will we be able to replenish our bins—and 
once more the superior quality of Essco 
lumber will be available to our customers. 


May that day come soon. 


EXCHANGE SAWMILLS SaLes Co. 


1111 R. A. LONG BUILDING 
Southern Pine e Southern Hardwoods 









taken into consideration, 
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Trade-Mark Reg. U.S. Pat. Office 


ESSCO End-Lokt lumber has many advantages. Here is... 


End-Lokt makes possible greater recovery of better grades. This 
elimination of waste to a great extent offsets the extra cost of 
extra milling. Especially is this true when the saving in labor costs it effects are 
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KANSAS CITY 6, MISSOURI 
Ponderosa Pine © West Coast Woods 
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IRST OF NEW ENGLAND’S 
three major retail lumber deal- 
ers associations to hold its annual 
convention was the Retail Lumber 
Dealers Association of Maine which 
held its 13th annual meeting at the 
Falmouth Hotel, Portland, Me., Fri- 
day, November 16. 
At the opening session of the 
convention Albert L. Gendron of 


New England Retail Lumber Dealer 
Conventions Stress Added Sales 


Sanford, Me., was elected president 
of the Maine Association, William 
Stover of Monmouth, Me., was 
elected first vice president and Fred 
DeMeyer of Ellsworth Falls was 
named second vice president. Ralph 
E. Jordan of Lewiston, the Associa- 
tion’s state office, was re-elected 
secretary-treasurer. 


Included on the _ convention’s 
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Scotch Lumber Company is happy to cele- 
brate its golden anniversary this year. 


Founded in 1896, Scotch Lumber is now 
one of only three of the many large con- 
cerns that were manufacturing lumber in 
Alabama in 1896 that continue to manu- 
facture lumber today. Many of the com- 
panies that were prominent when Scotch 
Lumber was a youngster have long since 
been forgotten. 


Scotch Lumber is proud of its record of 
stability—and young and vigorous, is look- 
ing forward to an indefinite period of con- 
tinuing efficient service to its many loyal 
customers who have made this record 
possible. 





=e 


— $cotch Lumber Company 
Southern Gorest Products 


Fulton, Alabama 
Mixed Cars a Specialty 





Member SPIB and NHLA 
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morning and afternoon business 
sessions were seven speakers. 
Joshua Nickerson, chairman of the 
Building Materials Consulting Com- 
mittee of the Northeastern Retail 
Lumbermens Association, discussed 
“What’s New”; R. W. Holt, field 
secretary of the Northeastern As- 
sociation, covered the subject “Plan 
for Sales Ahead”; Paul S. Collier, 
secretary-manager of the North- 
eastern Association, outlined gen- 
eral policies of the industry; John 
H. Magee, state director of the 
FHA, listed “Some Psychological 
Aspects of Reconversion’; George 
A. Petters, assistant manager, 
Dealer Building Materials, Johns- 
Manville Sales Corporation, New 
York, N. Y., told about the dealer 
opportunity in new home construc- 
tion, and Everett H. Hall, Allied 
Building Credits, Boston, Mass., 
discussed “Time-Payment Selling 
in the Lumber Yard.” 

At the Hoo-Hoo Concatenation, 
held on Thursday evening prior to 
the convention, 42 Kittens were ini- 
tiated into the order of the Big 
Black Cat. This was the largest 
Concat held in New England in 
many years. The Concatenation 
was conducted under the direction 
of the Harry L. Folsom Hoo-Hoo 
Club of Boston, headed by Robert 
Stalker, assisted by Merle G. Gor- 
don of Portland. 


New Hampshire Association 
Convention in Manchester 


ECOND OF THE THREE New 

England retail lumber dealers 
associations to hold its annual con- 
vention was the New Hampshire 
Retail Lumbermens Association 
which held its 17th annual meeting 
at the Hotel Carpenter, Manchester, 
N. H., Thursday, November 29. 

The Association’s officers elected 
to head the organization for the 
new year included Richard A. Hu- 
ber of Nashua, N. H., president, 
N. P. Clough of Lebanon, vice 
president, Earle F. Boutwell of 
Concord, re-elected treasurer, and 
Harold W. Greatorex of Meredith, 
re-elected secretary. 

Resolutions were adopted on the 
death of John 8S. Janvrin, Hampton, 
who served as first president of the 
Association. Retiring president 
Stephen M. Simonds, Lisbon, paid 
a sincere tribute to Mr. Janvrin. 

Included on the _ convention’s 
morning and afternoon business 
sessions were four speakers. Presi- 
dent Simonds opened the morning 
meeting by pointing out that al- 
though the fighting is now over, 
(Continued on Page 45) 
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New England Meetings 
(Continued from Page 42) 


the retail lumber dealer is far from 
being in a position to carry on a 
protable enterprise, as he had an- 
ticipated. 

Paul S. Collier, secretary-man- 
ager of the Northeastern Retail 
Lumbermen’s Association, Roches- 
ter, N. Y., said that the failure of 
the public to realize that they must 
pay a higher price for construction 
today than in prewar days was one 
of the main obstacles now faced by 
the building trades. 

Arthur W. Clifford, vice presi- 
dent, A. W. Burritt Company, 
Bridgeport, Conn., discussed “Look- 
ing Backward to Plan Ahead” and 
Norman P. Mason, vice president, 
NRLDA, emphasized that the im- 
mediate job of the lumber and 
building materials industry is to 
get housing on the market for 
those who want it. 


Massachusetts Association 
Convention Held in Boston 


OST RECENT OF THE three 

New England retail lumber 
dealers associations to hold its an- 
nual convention was the Massachu- 
setts Retail Lumber Dealers Asso- 
ciation which held its 44th annual 
meeting at the Copley-Plaza Hotel, 
Boston, Mass., Saturday, December 
3 

The Association’s officers elected 
to head the organization for the 
new year included Bradshaw Lang- 
maid of Salem, Mass., president, 
Hubert G. Elder of Amherst, first 
vice president, Sheldon D. Robinson 
of Taunton, second vice president, 
and Henry G. Lund of Worcester, 
third vice president. 

Secretary Willis F. Atkinson of 
Newburyport and Treasurer Nor- 
man P. Mason of North Chelmsford 
were re-elected. 


MUST ELIMINATE CONFUSION 


Included on the _ convention’s 
morning and afternoon sessions 
were three speakers. Paul S. Col- 
lier, secretary - manager of the 
Northeastern Association discussed 
“Our Job After Victory,” Norman 
P. Mason, vice president, NRLDA, 
said that the lack of housing is ac- 
tually alarming citizens and officers 
of many towns, and George R. Glen- 
dening, editor, Bankers & Trades- 
man, Cambridge, Mass., spoke on 
“What Lies Ahead.” 

Collier said that the retail lum- 
ber dealers job today is to dispel 
confusion through clear thinking, 
and not to be dismayed by con- 


fusion which is inevitable with the 
restoration of the democratic proc- 
ess of thought and action. Answer- 
ing the question “Why don’t deal- 
ers have more lumber ?”’, he laid the 
blame on lack of labor supply, 
strikes, heavy demands of a starved 
industry, and lack of coordination 
between government agency poli- 
cies. 


Van Monsjou, Holland, Speaks 
Before Montgomery Lumbermen 


Giving more or less a differential 
picture of the average European 
country today, F. Van Monsjou, 
with the Netherlands Lumber Com- 
mission of Amsterdam, Holland, 
spoke before the Montgomery 
(Ala.) Lumbermen’s club, Dec. 17. 

Mr. Van Monsjou advises that 
there is practically no hardwood 
lumber in Europe today, and that 
a small amount of pine is being se- 
cured from Sweden and Finland. 
He advises that Holland is in ex- 
tremely bad need of hardwoods. 

He said that the Netherlands 
government, together with all Allied 
Nations are very appreciative of 
United States help, and that they 
realize that without the help of the 
United States they could never have 
won this war. 

He went on to speak of general 
conditions in Europe, and concluded 
with the statement that the devas- 
tated Allied Nations continued to 
look to America for continued help 
in their rehabilitation. 

New members in the club are 
the Montgomery Building Materi- 
als company, the National Screen 
Door company, Montgomery, and 
the Swift-Hunter Lumber company, 
Atmore. 


Philippine Mahogany to Be 
Shipped Again Next Summer 


First deliveries of Philippine ma- 
hogany since the war will be made 
in the summer of 1946 in the form 
of logs, providing shipping space is 
available, according to J. Raymond 
Peck, president, Insular Lumber 
company, who recently inspected 
the war damage to his company’s 
properties in the islands. 

Special attention is being given 
rehabilitation of lumbering and 
sawmills, for they represent the 
second largest industry in the Phil- 
ippines in number of people em- 
ployed, providing a means of living 
for 420,000 individuals. U. S. im- 
ports of Philippine mahogany ran 
as high as 40,000,000 board feet 
a year. 
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“MAKE A NOTATION, MISS 
JONES— 


See that we have a complete 
supply of ABESTO COLD 
PROCESS ROOFING AD- 
HESIVES on hand for our 


spring trade. 


ABESTO boosts our roofing 
profits double because 
Abesto materials can be 
used with any of our stand- 
ard brand plain roll roofings 
and we sell the whole job— 
it's a good job, too. 


AND, MISS JONES — write 
for a supply of the free 
Abesto roof specification 
sheets and descriptive fold- 
ers for our contractors. Those 
sheets help make the sale.” 


IF THAT'S YOUR BUYER 
TALKING, YOUR ROOFING 
DEPARTMENT IS UP-TO- 
THE-MINUTE IN SOUND 
MERCHANDISING. 





ABESTO MFG. CORP. 
Dept. 29, Michigan City, Ind. 
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LUMBER PRODUCTS 
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Sales Office: 
542-543 
du Pont Building 
Miami 6, Florida 
P. O. Box 1054 





.. + Western Union Teletype in Office... 
Home Office -- Fort Lauderdale, Fla. 
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PATENT INSERTED TOOTH GROOVER | ’ PIRTHITE TIPPED SAW FIRTHITE TIPPED SAW 
Firthite Tipped Inserts Inserted Type, for Wood Solid Type, for Wood 


LONG-LIVED SAWS FOR LONG-RUN ECONOMY 


Firthite Tipped Saws made by Huther Bros. Saw Mfg. Teak, Fire-proof Lumber, Plywood, Linoleum, etc. 

Co. are made to stand hard service and are, there- Huther Bros. have long taken special pride in the 
fore, long-lived Saws insuring long-run economy to the quality of their manufacture, and the service and 
user. These saws are used for cutting hard Masonite, satisfaction all Huther Bros. saws give the customer. 


Write for Huther Bros. Catalog No. 60 


- HUTHER BROS. SAW MFG. CO., Rochester, New York 
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Manufacturing 
FRANCHISE 
AVAILABLE 


We have been authorized by one of 
the oldest manufacturers of prefab- 
ricated homes, garages, cottages, 
poultry houses, etc., to license oth- 
ers to use their time-tested, pub- 
licly accepted methods of produc- 
tion requiring 30% less time and 
materials than old conventional 
methods, together with coopera- 
tive buying, advertising, engineer- 
ing and architectural service. The 
small fee required for this service 
is much less than would be re- 
quired by any one concern operat- 
ing independently. Write for com- 
plete details while territories are 
still available. 


FACTORY BUILT HOMES 


Incorporated 


McDONOUGH. N.Y. 














New No. 500 Amerock Demon- 
strator sells in your store or “on 
the job” with home-owners, build- 
ers, architects. Ask Your Jobber! 


AMERICAN CABINET HARDWARE 


CORPORATION 


ROCKFORD, ILLINOIS 
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Cities Solve Housing Problem 
(Continued from Page 37) 
ment of stores of surplus lumber 

and building materials. 

A motion was also approved ask- 
ing Senators Tom Connally and W. 
Lee O’Daniel and Representative 
Paul Kilday to take the lead in 
securing immediate release of lum- 
ber, building materials and pre- 
fabricated houses held in storage 
by the war department. 

The motion also asked the release 
for sale to civilian construction 
agencies the vast amount of lum- 
ber in army camps which have been 
inactivated. 

A present bill which would ap- 
propriate funds for construction of 
temporary housing for war veter- 
ans was criticized on the grounds 
that permanent housing could be 
provided with the materials now 
in storage. 


San Francisco, Calif. 

Private enterprise is fully able 
to meet the home building require- 
ments in the San Francisco area, 
according to testimony presented 
by William A. Marcus, San Fran- 
cisco Chamber of Commerce repre- 
sentative at a housing conference 
held in the city recently. 

Presentation of the chamber’s 
testimony was made at a two-day 
meeting sponsored by the Califor- 
nia State Reconstruction and Re- 
employment commission and at- 
tended by officials of government 
agencies and representatives of in- 
dustry. 

A study of housing needs made 
by the chamber’s research depart- 
ment revealed that private enter- 
prise has adequate building sites 
ready for development and ample 
funds available for financing all 
needs for home construction, await- 
ing government action to eliminate 
present bottlenecks and shortages. 

Marcus urged that usable build- 
ing supplies held by government 
agencies be made available at once. 
He further urged the adoption of a 
program of preventing work stop- 
page by observance of collective 
bargaining between employers and 
employees and asked that public 
construction be minimized to give 
housing needs a preference. 


Richmond, Va. 

In this southern city, a paper 
has been introduced to the City 
Planning commission which would 
permit owners of houses in single- 
family residential districts to con- 
vert such houses into multiple- 
family units provided that exte- 
riors of the houses remain un- 
changed. The proposed ordinance 


would expire 12 months from the 
date it became effective. 

Outcome of the bill will be known 
after Jan. 17 when it will have a 
public hearing before the City Or- 
dinances committee. 


Indianapolis, Ind. 


In addition to housing needs 
which come as a result of new 
famlies, there is always a demand 
for new homes to replace slums and 
blighted areas where living condi- 
tions are no longer safe or sanitary. 
Some cities are bypassing this need 
at the present time, feeling that 
such units help fill the housing 
shortage. Other cities are consid- 
ering their replacement at the same 
time as they make plans to fill the 
housing needs of veterans and new 
families. 

How the city of Indianapolis ex- 
pects to clear up blighted areas 
without the aid of federal funds 
was described recently to the Sen- 
ate Banking and Currency commit- 
tee by Paul L. McCord, chairman, 
Board of Commissioners of the In- 
dianapolis Redevelopment depart- 
ment. Mr. McCord testified for the 
Chamber of Commerce of the 
United States in opposition to the 
Wagner-Ellener-Taft bill, which 
proposed federal subsidies for a 
large variety of housing activities, 
including urban redevelopment. 

According to Mr. McCord, In- 
dianapolis has some areas which 
have suffered severe depreciation 
and can be classified as slums. It 
was determined that the city, 
through its municipal government, 
would be justified in spending tax 
money to remedy this condition, 
both for the sake of the economic 
savings and for the good of the 
community as a whole. 

By adding to the tax rate, a fund 
is created which will be used to 
acquire blighted areas, clear them, 
plan for their redevelopment and 
then offer them for sale to private 
enterprise. 

By virtue of this plan, said Mc- 
Cord, “we feel confident that we 
can do the job for Indianapolis 
without federal aid. We shall, of 
course, feel a little foolish if we 
proceed to do so with our own re- 
sources, and then wake up to find 
the federal government pressing 
subsidies on other cities which we 
shall have helped pay for. The an- 
swer to that suggestion, however, is 
not in our accepting federal aid, 
but in all other communities awak- 
ening to their own possibilities and 
the threat to our national existance 
of further deficit financing.” 
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Cassidy, Johns-Manville, Sees 
Improved Building Conditions 

Shortages in certain building 
materials lines, in addition to labor 
shortages, will stand as obstacles 
to full production in the building 
industry for the first six months 
of 1946, according to L. M. Cas- 
sidy, vice president in charge of 
sales, Johns-Manville corporation. 

In a year-end review of the con- 
struction industry made public re- 
cently, Mr. Cassidy pointed out that 
very definite improvement can be 
expected over the present rate of 
building operations but the output 
of the industry will fall short of 
the general demand. 

This condition will prevail in 
home building, but the building ma- 
terials supply would undoubtedly 
be eased if the OPA would permit 
some adjustments in prices, he 
said. 

“A recent survey conducted by 
the Producers’ Council showed that 
out of 17 major classifications of 
building materials manufacturers 
who reported, 10 were unable to in- 
crease production output because 
of lack of profit,” he said. 

“The quality and class of con- 
struction in 1946 will be pretty 
much in line with what the indus- 
try produced at the start of the 
war period. ... Further progress 
can be anticipated in improved de- 
sign and space utilization. .. .” 

The figure most widely accepted 
in the trade today is that we will 
build about 500,000 homes in 1946, 
compared with 730,000 built in 
1941 when residential construction 
in the post-depression recovery pe- 
riod reached its peak. 

“No estimate of home building 
volume can be made without relat- 
ing it to the general level of pros- 
perity,” Mr. Cassidy stated. 

“The total volume of new resi- 
dential and non-residential con- 
struction will also depend on the 
general volume of business activity. 
Pre-war national income _ was 
around $70 billion. If it goes from 
$125 billion to $135 billion for a 
reasonably prolonged period after 
the war, total new construction in 
the years immediately ahead of us 
could well exceed any figure we 
ever reached, except perhaps in 
1942, the great war building year 
when total new construction was 
$13.5 billions in continental United 
States.” 

Some of the factors retarding 
construction may right themselves, 
Mr. Cassidy pointed out. And in 
addition to new construction there 
is a huge volume of modernization, 
repair and alteration. 
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New PAYROLL 


ysiem... 


ASSURES ACCURACY...SAVES WORK... 
COMPLETES ALL RECORDS IN ONE WRITING! 





Here’s the payroll system every 
business, large or small, needs to 
assure speed, accuracy and complete- 
ness, at minimum cost. 


It’s Multi-Matic—the method 
that gets all records posted right and 
right on time whether payments 
are made by cash, machine-written 
check or hand-written check. 


Because a// records are written in 
one operation, there is no copying 
of entries from one form to another. 
less work. No transposition of post- 


makes it 


CHECK stub or pay state- 
ment, earnings record and 
payroll register written in 
one operation. 


ALL records always up-to- 
date, in balance, ready for 
government inspection. 


EXCLUSIVE device spaces 


each entry onsproper line. 


ings. No rechecking for accuracy. 
More speed. Lower cost! 


Multi-Matic has been designed on 
the basis of world-wide experience 
and studies, in principle and in op- 
eration, its advantages have been 
welcomed by leading organizations. 


Three standard Multi-Matic Pay- 
roll systems are available to meet 
every requirement: If desired, the 
same board can be used for general 
accounting. Call our nearest Branch 
Office, or use the convenient coupon. 


--_--------- 


PLEASE SEND folder describing in detail the Multi- 


Matic Payroll Accounting Plan for 





__.employees. 


Name_ 








Company — decane en 


Address___ - aoe 





ee 
SYSTEMS DIVISION 


REMINGTON RAND 
315 Fourth Avenue, New York 10, N. Y. 


COPYRIGHT 1945, REMINGTON RAND INC. 


AL-1-5-46 
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FHA Liberalizes Title | Loans 
to Aid Veteran Housing 


In a move designed to provide ad- 
ditional living accommodations for 
returning veterans, Federal Hous- 
ing Commissioner Raymond M. 
Foley today announced a resump- 
tion of more liberal terms under 
the FHA property improvement and 
rehabilitation program. 

“With millions of returning vet- 
erans seeking housing accommoda- 
tions, it is my belief,” he said, “that 
material additions can be made at 
once to the housing inventory by 
properly planned conversion or re- 
habilitation of existing structures.” 

As one means of meeting the 
problem, he said FHA would re- 
sume insuring Title I loans up to 
$5,000 for a term of up to seven 
years under the following condi- 
tions: 

1. The property must be in a 
“war housing area” which has 
been designated by the President. 


2. The improvements must pro- 
vide additional living accommoda- 
tions: 

3. Occupancy priority must be 
given to veterans of World War II. 

Local FHA field offices can ad- 
vise lending institutions regarding 
eligible areas which are_ those 
named by the President during the 
war. 

The usual Title I maximum terms 
are loans up to $2,500 for periods 
to three years, repayable monthly. 
During the war these terms were 
liberalized to the $5,000, seven year 
maximum which provided additional 
accommodations for immigrant war 
workers. 

In a letter to the approximate 
5,000 lending institutions partici- 
pating in the Title I program, Com- 
missioner Foley said: 

“You are urged to survey the con- 
ditions and possibilities in your 
community and consult with prop- 
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erty owners, dealers, contractors 
and interested commercial and civic 
organizations to the end that Title 
I loans may be fully utilized to cre- 
ate additional housing accommoda- 
tions for returning veterans.” 


AIA Estimates Construction 
And Material Needs for '46 


Construction activity sufficient to 
produce an annual volume of at 
least $8,000,000,000 in 1946, will 
be required to meet the most urgent 


demands for new construction and~* 


to rehabilitate the industry for its 
full contribution to development of 
a high-level economy, the American 
Institute of Architects announced. 

That volume would represent 
about one half of the capacity of 
the industry, as established under 
the war program, and about twice 
the volume expected for 1945, the 
institute stated. It would require 
construction operations at a rate of 
from $10,000,000,000 to $12,000,- 
000,000 by the end of the year for 
attainment and a substantial ex- 
pansion in the production of many 
vital building materials would be 
needed. 

The value of materials needed is 


estimated at about $4,500,000,000 


based on 1940 prices. Principal ma- 
terials required include brick, con- 
crete, stone, steel, lumber roofing, 
heating and plumbing equipment, 
electrical appliances and builders’ 
hardware. 

Building construction, including 
housing, should account for more 
than one half of that volume, the 
institute estimates. 

States with annual total of more 
than a half $1,000,000,000 for the 
year, would include New York, 
Pennsylvania, Illinois, Ohio and 
California. States with totals of 
more than $100,000,000 would be 
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Massachusetts, Connecticut, New 
Jersey, Michigan, Indiana, Wiscon- 
sin, Minnesota, Iowa, Missouri, 
Maryland, Oklahoma, Texas and 
Washington. 

The estimated cost of some ma- 
terials by kinds required for proj- 
ects 1946 volume (1940 prices) is 
as follows: 


Kind of Material Total Cost 
A Riese ok. ck cans $4,462,296,932 


Brick (face, common, 


fire paving, etc).. 175,917,145 


er ee 380,253,321 
I ie BO i, Bod og 17,675,274 
Piaster, Etc. ....... 40,476,787 
Lumber, rough and 

ER 315,694,338 
Lath, shingles, shakes 11,825,259 
Composition board 21,988,112 
Hardware, rough, fin- 

a Eee re 18,975,109 
Paints, varnish, glass 90,892,412 


Roofing and sheet 


RE nk axe ole ws 151,515,821 
Finishing floor 
(other than ce- 


ment, wood or tile) 19,101,865 
Wood piling and tim- 
ee ere 


Millwork 


15,459,836 
127,110,091 


Army Adopts National Design 
Specification as Standard 


The confidence of the army in 
proper timber construction is evi- 
denced by a recent order that the 
design for timber construction for 
“all activities under the jurisdic- 
tion of the Chief of Engineers will 
be based on the criteria set forth 
in the National Design Specifica- 
tion for Stress-Grade Lumber and 
Its Fastenings, 1944 .. . recom- 
mended by the National Lumber 
Manufacturers Association, Wash- 
ington, D. C., except as modified 
herein.” 

The army engineers have noted 
and taken advantage of improved 
techniques in timber construction 
developed during recent years. The 
Specification was used as a text in 
a course of instruction on main- 
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you as your Feleph. 


— Phone 8115 


NORTH CAROLINA 
MORE ORDERS WANTED -- 


KD FURNITURE DIMENSION STOCK 
CLEATS -- BATTENS 


With new and increasingly active sources of supply, we can now handle more orders 
for reasonably prompt 5 Ponsa Send us your orders and inquiries for regular 
or specially worked Furniture and Industrial Stock, specially cut-to-length Cleats 
and Battens, Crating and Plywood. In many cases can ship mixed cars of Cleats, 
Battens and Shooks. Also limited amounts of Gum, Oak, Mahogany, Maple and 
Douglas Fir Panels. 


We also handle commission business in Southern Pine, Western Pine, Spruce and 
Douglas Fir, including Douglas Fir Plywood. 


To Mills: 


We can give dependable, 
permanent representation 
to reliable shippers. Our 
business is growing con- 
stantly. You are invited 
to contact us. 


Buyers looking ahead should contactus now on their future requirements. 


. N. BAGNAL 


mn: 1°) Gy Ky) WINSTON-SALEM I, N. C. 








Here's an aerial view of the Southern Lumber 
Company's manufacturing operations. In the back- 
ground is Warren, often called "the lumber capital 
of Arkansas." The lumber manufacturers of this 
industrious community are dedicated to overcoming 
postwar production obstacles. With that accom- 
plished, Southern Brand Pine and Hardwood prod- 
ucts will again be available to the lumber yards of 
America. 


SOUTHERN LUMBER COMPANY 
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tenance and repair of timber struc- 
tures conducted by the army for 
the engineers of its various serv- 
ice commands in cooperation with 
the Forest Products laboratory and 
National Lumber Manufacturers 
association. 


Scheduled Convention Dates 


Jan. 9, 10—Carolina Lumber & 
Building Supply association, Co- 
lumbia, S. C., Jefferson hotel. 

Jan. 15, 16, 17—Middle Atlantic 
Lumbermen’s association, Atlan- 
tic City, Claridge hotel. 

Jan. 15, 16, 17—Kentucky Retail 
Lumber Dealers association, 
Louisville, Ky., Brown hotel. 

Jan. 16, 17—Southern Forestry 
Conference, Tutwiler hotel, Bir- 
mingham, Ala. 

Jan. 17, 18—Northwestern Lumber- 
men’s association, Minneapolis, 
Radisson Hotel. 


Jan. 18— Appalachian Hardwood 
Manufacturers — Hotel Nether- 
land Plaza, Cincinnati, Ohio. 

Jan. 23, 24, 25—Southwestern 
Lumbermen’s association, Kansas 
City, Mo., Municipal auditorium. 

Jan. 25—Indiana Hardwood Lum- 
bermen’s association, Hotel Sev- 
erin, Indianapolis, Ind. 

Jan. 28, 29—Nebraska Lumber 
Merchants association, Omaha, 
Municipal Auditorium. 

Jan. 28, 29, 30—Northeastern Re- 
tail Lumbermen’s association, 
New York, Pennsylvania hotel. 

Jan. 29, 30, 31—Ohio Association of 
Retail Lumber Dealers, Colum- 
bus, Deshler-Wallick hotel. 

Jan. 30, 31—Western Retail Lum- 
bermen’s association, Fort Gerry 
hotel, Winnipeg, Manitoba, Can- 
ada. 

Feb. 8, 4, 5—West Virginia Lumber 
Dealers association, Charleston, 
Daniel Boone hotel. 

Feb. 4, 5—Mountain States Lumber 
Dealers association, Denver, 
Colo., Shirley-Savoy hotel. 

Feb. 5, 6, 7—Michigan Retail Lum- 
ber Dealers association, Grand 
Rapids, Pantlind hotel. 

Feb. 6, 7—Lumber Dealers Asso- 
ciation of Western Pennsylvania, 
Pittsburgh, William Penn hotel. 

Feb. 7, 8—Iowa Lumber & Building 
Materials association, Des 
Moines, Fort Des Moines hotel. 

Feb. 11, 12 — Tennessee Lumber, 
Millwork & Supply Dealers, Chat- 
tanooga, Patten Hotel. 

Feb. 12, 13, 14—Illinois Lumber & 
Material Dealers association, 
Chicago, Sherman hotel. 
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Feb. 19, 20—Western Retail Lum- 
bermen’s association, Spokane, 
Wash., Davenport hotel. 


Feb. 19, 20, 21—Wisconsin Retail 
Lumbermen’s association, Mil- 
waukee, auditorium. 


Feb. 21, 22—Western Pine associa- 
tion, Portland hotel, Portland, 
Ore. 


Feb. 21, 22—Virginia Building Ma- 
terial association, Virginia Beach, 
Cavalier hotel. 


Mar. 5—South Dakota Retail Lum- 
bermen’s association, Coliseum, 
Sioux Falls, S. Dak. 


March 5, 6, 7—Indiana Lumber & 
Builders Supply association, In- 
dianapolis, Murat temple. 


March 6, 7—Northeastern Lumber 
Manufacturers association, Com- 
modore hotel, New York City. 


March 7, 8 — Mississippi Retail 
Lumber Dealers association, 
Jackson, Heidelberg hotel. 


March 7, 8, 9—Intermountain 
Lumber Dealers association, Salt 
Lake City. 


March 12, 13—North Dakota Re- 
tail Lumbermen’s _§ association, 
Fargo, City auditorium. 


March 20, 21—Louisiana Building 
Material Dealers association, 
New Orleans, Roosevelt hotel. 


March 20, 21—New Jersey Lum- 
bermens association, Atlantic 
City. 


March 27, 28, 29—Florida Lumber 
& Millwork Association, Orlando, 
Auditorium. 


April 8, 9, 10—-Lumbermens Asso- 
ciation of Texas, Galveston, 
Pleasure Pier. 


Maximum Loan Guarantee for 
Veterans Raised to $4,000 


The maximum loan guarantee on 
real estate bought by veterans has 
been raised from $2,000 to $4,000 


‘with the signing of the bill by 


President Truman broadening the 
GI bill of rights. 

The new law also does_ these 
things: 

1. Increases the subsistence al- 
lowance for GI students and ap- 
prentices from $50 to $65 monthly 
unmarried and $75 to $90 for those 
married. 

2. Makes loans easier to obtain 
by making the “reasonable value” 
of property the basis of the loan 
rather than the “normal reasonable 
value.” 

3. Broadens the purpose of which 
loans may be made and increases 


the period of repayment on real es- 
tate loans. 

4. Repeals a requirement of the 
original law deducting from any 
future bonus payment benefits re- 
ceived by a service man through 
the GI bill. 


Three New Materials Placed 
Under Inventory Limitations 


Three additional building ma- 
terials were placed under specific 
inventory limitations by the Civil- 
ian Production Administration late 
last month. The materials, all of 
which were placed under a 60-day 
inventory limitation are cast iron 
radiation, gypsum board and lath. 
The restrictions apply to all per- 
sons using these items for produc- 
tion, maintenance and repair or for 
any construction. 

It was emphasized that receipts 
of all building materials are lim- 
ited by Priorities Regulation 32 to 
practicable minimum working in- 
ventory levels whether or not they 
are specifically listed on Table 1 
of that regulation. The items listed 
in Table 1 are subject to an addi- 
tional specific restriction. 

With these three additions, spe- 
cific inventory limitations now ap- 
ply to receipts by users of the fol- 
lowing building materials: lumber, 
steel, cast iron soil pipe, cast iron 
radiation, gypsum board and gyp- 
sum lath, copper wire and brass 
mill products. 


Red Cedar Bureau Has Annual 
Meeting and Elects Officers 


The annual meeting of the Red 
Cedar Bureau was held in Seattle, 
Wash., Dec. 14 with about 50 rep- 
resentatives of the industry pres- 
ent. 

Reports of the bureau activities 
were made by Secretary-Manager 
W. W. Woodbridge, President 
Wilde, Henry Olwell and Paul 
Smith. Guest speakers included Hal 
Simpson, secretary-manager, West 
Coast Lumbermens association, Se- 
attle; J. E. Mackie, Pacific coast 
representative of the National 
Lumber Manufacturers association, 
San Francisco, and James Stevens 
of the West Coast Lumbermens as- 
sociation who discussed the work 
of the American Forest Products 
Industries. 

Captain Robert M. Ingram, re- 
cently retired from the U. 8S. Navy, 
was welcomed after four years ab- 
sence from the councils of the bu- 
reau. Captain Ingram is a former 
president of the Red Cedar Shingle 
bureau and head of the E. C. Miller 
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-beo.J.Silbernagel- 


WHOLESALE DISTRIBUTOR 


West Coast Lumber 
and 


Lumber Products 


SPECIALIZING IN 


PONDEROSA PINE 


@ LUMBER 

@® MILLWORK 
@ MOULDINGS 
® BOX SHOOK 


sae 


e0.J.Silbernagel 


GENERAL OFFICE 
8 S. Michigan Ave., Chicago, Ill. 
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We are growing reserves of 
famous OZAN shortleaf pine 
that assure lumber dealers 
ample future supplies of top 


quality forest products. 


On 





LUMBER CO. 
Prescott, Ark. 






































Power Falling of Craig Mountain Pine 


Modern Facilities 
—Modern Lumber 


Not only does Craig Mountain 
keep up-to-date on facilities and 
methods, but also up to standard on 
quality. 

Craig Mountain starts with qual- 
ity in the tree—and maintains it 
through every step of manufacture, 
right through to the customer. 


Member of Western Pine Assn. 


















CRAIG MOUNTAIN LUMBER Co. 
Winchester, Idaho. 








Cedar Lumber company, Aberdeen, 
Wash. 

Officers for 
as follows: 

President—R. A. Wilde, Pacific 
Lumber company, Everett, Wash.; 
lst Vice President—Charles Plant, 
Bloedel, Stewart & Welch Ltd., 
Vancouver, B. C.; 2nd Vice Presi- 
dent, Crescent Shingle company, 
Kelso, Wash.; Secretary-Manager 
—W. W. Woodbridge, and Assist- 
ant Secretary-Manager—G. A. 
Brewer. 
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Hardboard Industry Prepares 
For Large Peacetime Demands 

The hardboard industry, which 
reached the greatest production of 
its history during four years of 
almost total conversion to the war 
effort, has experienced no stoppage 
of full output during the reconver- 
sion period, and is now expanding 
manufacturing facilities to meet 
even larger demands for its prod- 
ucts in the future. 

“With the ability to continue pro- 
duction without interruption, and 
with the ending of most govern- 
ment contracts and priorities, the 
industry has already started the 
flow of its products through former 
peacetime channels,” states M. P. 
McCullough, president, Masonite 
corporation. ‘‘Because the stocks of 
wholesalers and dealers have long 
been depleted by war demands, it 
will be necessary for some time 
to allocate supplies in order to in- 
sure equitable distribution. The 
end of 1946 should find the situa- 
tion improved. 


Northwest Lumbermen Favor 
Discontinuing OPA Controls 


The Northwestern Hardwood 
Lumbermen’s association, at its 
57th annual meeting, Minneapolis, 
Minn., went on record favoring the 
immediate discontinuance of all 
OPA controls and the dissolving of 
the entire OPA organization. 

The resolution states in part that 
OPA in “its nature of organization 
and by its method of practice has 
stifled lumber production and dis- 
tribution, created shortages of 
housing material and other com- 
modities, thereby bringing about 
exactly the opposite of the situa- 
tion desired, and in addition, cre- 
ated a serious impediment to re- 
conversion,” and continues to say 
that with other controls on mate- 
rials, wages and labor removed, it 
is impossible for OPA to continue 
effective price control “without dis- 
astrous black markets, profit con- 
trol and complete economic break- 
down.” 


AMERICAN LUMBERMAN, January 5, 


Michigan State College Has 
Farm Building Conference 


A farm building conference was 
held Dec. 5 and 6 at Michigan 
State College, East Lansing, Mich. 
This conference, the first of a series 
to be held annually, included build- 
ing material dealers, factory rep- 
resentatives, local builders, county 
agricultural agents, 4-H club 
agents, farmers and others inter- 
ested in the field of farm buildings. 

Because the developments in the 
farm building field in Michigan 
present many problems of imme- 
diate interest to farmers and the 
building industry, the conference 
was called in an attempt to find 
solutions to these problems and to 
establish permanent facilities for 
developing a sound, progressive 
building program for rural Michi- 
gan. 

Chairmen of the various sessions 
included Prof. A. W. Farrall, head, 
department of agricultural engi- 
neering, Michigan State college, 
and Hunter Gaines, _ secretary, 
Michigan Retail Lumber Dealers 
association. 


Wholesaler Lumber Markup 
Refused for Second Time 


For the second time the OPA 
turned down a request by wholesal- 
ers or commission men for estab- 
lishment of a markup for direct 
mill lumber shipments. It had been 
requested that this markup be 
granted for all species of lumber. 

These dealers who normally pur- 
chase from producing mills at a dis- 
count and resell at mill prices, had 
asked for a markup for their serv- 
ice on the ground that many pro- 
ducing mills no longer are extend- 
ing prewar discounts. 

The OPA said many retailers, 
who would be required to absorb 
such a markup “have vigorously 
opposed” such a measure. 


Army Lumber in California 
Will Be Offered for Sale 


Lumber and building materials 
worth approximately $50,000,000, 
held by the army at San Bernar- 
dino, Calif., will be offered for sale 
in the near future, the Reconstruc- 
tion Finance corporation announced 
Dec. 28. 

Most of the building material is 
stored in the huge exposition build- 
ing of the National Orange Show 
in San Bernardino. Until local 
housing groups in Los Angeles 
brought pressure to bear in Wash- 
ington for its release, it was kept 
under close guard by the army, it 
was reported. 
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: Sell It to WARM MORNING Heater Owners! 
s Already Nearly a Million Prospects! MODEL A 
- For WARM MORNING 
n A great accessory for a great heater! No more worry about _ Heaters 120 and 520 
b- “over-heated” stoves or “cold” stoves because of forgetful- 
A ness in adjusting the draft by hand. The WARM MORN- 
r ING DRAFT REGULATOR does the job automatically! 
0 Owners of WARM MORNING 120 and 520 Heaters see 
vr 3 its value at first glance. It offers great sales opportunities. 
ne e SAVES FUEL e SIMPLE TO OPERATE 
: e EASILY, QUICKLY INSTALLED e GREATER CONVENIENCE 
- e PROVIDES GREATER COMFORT ¢ LOWCOST—Retail Price $5.85 
1, a e GOOD LOOKING e LIBERAL DEALER DISCOUNTS 
‘4 z Now is the time to get these extra WARM MORN- 
a ING Sales and Profits. The WARM MORNING 
— Automatic DRAFT REGULATOR is now available 
is throughout the Nation... through your WARM 
MORNING Distributor. Prompt shipment. 
(DR-1! 
A 
1- 
0 SSS 
ot YOUR CUSTOMERS GET 4 . a 
- ae Millions Will Be Reminded to 
. DOUBLE - 
Ati =e “STOP Under-Door DRAFTS’ 
: SERVICE \ =o M ° 
— SAVE FUEL | 
: from EVERY INCH of Se ” Vhermal-Guard | 
’ ! 
NATIONAL MAGAZINE AND LOCAL 
ra NEWSPAPER ADVERTISING. : 
ly THERMAL-GUARD jobber 
; _< behead ae share in this walle 
Because R-V-LITE is and desirable business. | 
DOUBLE-LAMINATED on 
. DOUBLE STRAND MESH | *139, °]69 
0, for DOUBLE STRENGTH PROT 4 
“ and DOUBLE LIFE N & | oni outside y naw : 
e Ht he os Se — 4] { 
FREE DISPENSING DISPLAY UNIT. fay a x aT | 
| and OTHER DEALER HELPS A uaranteed by “2 
is R-V-LITE repeat sale quality, Good Housekeeping 
i- R-V-LITE magazine and radio ad- Sanremo WO 
vertising, plus many powerful 
w sales helps for your store, make 
al it easy for you to sell R-V-LITE. 
“a 3 ORDER FROM YOUR JOBBER TODAY 
. - . oor A ' ? " Automatic Door Bottom 
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Keep ‘Em Paying . . . and Buying! 
ORE THAN 2,000 new custom- 
ers were added by Grossman’s, 

New England lumber dealer, when 
the company put a budget plan into 
effect that enabled customers to pay 
$5.00 a month on all purchases of 
$10.00 or more. Terms run from 
two months to two years. After 
the account has been opened it 
keeps the budgeteers coming back 
for more. They simply keep pay- 
ing ... and buying. What could 
be simpler? Why is it done so in- 
frequently in the retail lumber in- 
dustry? 
* + * 
Fifty-one percent of the consumer’s 
dollar pays for distribution, forty-nine 
percent for production. 


% * 


*% 


Keep the Ledgers Thin 
EYERHAEUSER’S HAVE 
SOLD their finance company 

and announce that the millions in- 
volved will be devoted to the pro- 
duction and distribution of forest 
products. The Giannini interests 
(Trans-America of San Francisco 
and Occidenal Life of Los Angeles) 
who made the purchase state they 
are prepared to provide the lumber 
industry with whatever financing 
services are required and in any 
amount needed. At the time of the 
transfer Allied Building Credits, 
Inc., had assets of approximately 
$17,000,000 and was doing the 
third largest amount of FHA 
financing in the United States, hav- 
ing reached that point in 10 years 
dealing exclusively through lumber 
dealers. 
* * *% 


Well-Marked Target 

IM YOUR MERCHANDIS- 
ING artillery at a definite 
target” is good advice, especially 
when you are selling houses. Con- 
sider first the prospect’s income. 
If he earns $250 a month, an $8000 
house is about his limit unless he 
is able to make a larger down pay- 
ment than required under FHA. 
It is anything but wise, or profit- 
able, to encourage prospects to plan 
a home that cannot be financed 
within their income bracket. It 
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was interesting to read in a recent 
issue of the AMERICAN LUMBER- 
MAN that a $9000 home is within 
reach of approximately six per 
cent of families; that when $6000 
is the amount involved, 20 per cent 
ean afford to invest; that if you 
have the ingenuity required ‘to 
produce a $3000 house, every other 
family will be a potential buyer. 
* * * 
“Say it with salesmanship” if you 


would have your lumber yard known 
far and wide. 


* * * 


lowa Dealer Answers Dry Lumber 
Question 
ISCONSIN LUMBER COM- 
PANY, Storm Lake, Iowa, 
had so many customers ask how 
many months or “years” it would 
be before dry lumber would again 
be available they used a newspaper 
ad to answer the question. After 
explaining that over 40 million 
board feet of seasoned lumber can 
be turned out each working day by 
the industry’s dry kilns, which 
make their own weather, they con- 
cluded the answer to be “not 
months or weeks but HOURS!” 
Once upon a time the reply would 
have depended upon the vagaries of 
the weather, but thermostatically- 
controlled temperature and humid- 
ity in modern dry kilns have not 
only taken out the guesswork but 
actually have reduced the drying 
time from months to hours. 
* * * 
Your greatest asset: A long list of 
satisfied customers. 
* * * 
What's in Your Future? 
E’VE ALWAYS LIKED the 
crystal ball advertising of 
Ford which says “There is a Ford 
in your future.” We are beginning 
to believe there may be something 
to it. Anyway, it’s now up to Ford. 
Good advertising works that way, 
and there never was a time when 
there were so many interesting 
things to read about the products 
of tomorrow. Thumb through the 
advertising section of this issue 
and you’ll encounter plenty of ma- 
terials that, like Ford, are in your 
future. 
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Commendable Association Activity 
HEN A SCRIPPS HOWARD 
feature writer said in a recent 

article that “our timberlands, de- 

spite ample supplies for the pres- 
ent, are being denuded at a rate 

50 per cent more rapidly than their 

growth,” the public relations de- 

partment of the Ini" a Lumber & 

Builders Supply Assvviation pre- 

pared a correct stat 2nt immedi- 

ately and distributeu it to all news- 
papers in the state. 


* * * 


It’s not going to be easy to build up 
inventories to prewar levels and sup- 
ply current demand a. same tine. 


x * 


Something to Be Thankful For 
F CUSTOMERS who return ma- 
terials annoy you, be thankful 
you’re not the owner of a depart- 
ment store. According to the 
Twentieth Century Fund, shoppers 
return one-eighth of the goods they 
buy. In other words, one day’s 

sales out of eight are a dead loss! 


* * * 


Inferior products have received a 

black eye which will remain discolored 

for a long time to come. Quality is on 
its way back. Welcome home! 


x & 


Ward's Answer 
ONTGOMERY WARD used 
half-page ads to tell the story 

of “the answer to your building 
needs—Ward’s Sectional Farm 
Utility Buildings, $438 to $1200— 
up to 36 months to pay.” Features: 
sections ready to assemble; 20 feet 
wide and “as long as you want 
because they come in lengthwise 
sections of four feet each”; adap- 
table to scores of uses; doors and 
windows can be included in any 
of the sections; with or without 
insulation; double garage doors if 
desired; with or without floor sec- 
tions; laminated rafters; 20’x20’, 
assembly time, 16 man hours; 6’ 
head room 18” from sidewall, 11’ 
in center. Any lumber dealer in the 
area could have made the same 
offer. None did. Wonder if mail 
order houses are going to walk 
away with the prefabricated build- 
ing business? 
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FRICK SAWMILLS cut the most accurate lumber, and do it most rapidly, because they are precision machines. 
Timken and Hyatt roller bearings, adjustable carriage trucks without end-play, setworks accurate to 1/32”, cut steel 
adjustable rack bars, and similar features make Frick Sawmills the choice alike of sawyers and owners who want 
the utmost quality and quantity of output. Get in touch with your nearest Frick Branch or Dealer now: ask for 
your copy of Catalog 75. Branches at Canandaigua, Williamsport, Pittsburgh, Harris- 
burg, Easton, Richmond, Charleston, Goldsboro, Salisbury, Columbia, 
Atlanta, Montgomery, Nashville and Knoxville. 


WAYNESBORO. 


RICK 
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Urania manufacturing 
LTE RH facilities are complete 


| : and modern throughout. Anaconda Copper 
Li Mining Co. 























Lumber Department. 
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Bonner, Mont. 





DWrania 


. &§ The Big Modern Mill with the 
‘ Permanent Timber Supply Manufacturers of 


Urania lumber has long been recognized for 
F quality. Every foot of Urania lumber being pro- 


duced today is of pre-war quality. Urania op- Ponderosa Pine, Fir and 


erates on a selective cutting, sustained yield 


. basis. With large tracts of Yellow Pine and Hard- 
wood timberlands under careful supervision of a Larch Lumber 
j trained and experienced forester, Urania is as- 


sured a permanent timber supply. 


) The Urania Lumber Co. Ltd. eas 
Urania, Lovisiana 


Lumber Manufacturers and Tree Farmers 
Members S. P. A., S. P. I. B., Southern Hardwood Producers 
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Metal Trim Catalog 


A new handy pocket catalog has 
just been published by the B & T 
Metals company. It shows in re- 
duced and convenient pocket size 
the trims the company now has in 
production. It represents only a 
portion of the company’s complete 
line, but in view of present short- 
ages they are concentrating their 
capacity on a’ few of the more pop- 
ular shapes. For a copy of the 
catalog write B & T Metals com- 
pany, Columbus 16, Ohio. 


New Cabinet Hardware 

The Stanley Works has an- 
nounced its new postwar line of 
cabinet hardware. Intended pri- 
marily for cabinets in kitchens, the 
line has other applications through- 
out the house. Included are five 
latch sets made of pressure cast 
rustproof alloy, finished in extra 
heavy chromium plate and having 
jewel-like plastic thumb pieces 
which will be available in popular 


snes CSTARTED) re, 


colors. A special self-fitting latch 
mechanism is part of these five 
sets. Of particular interest in the 
latch mechanism is a self-adjusting 
feature which adapts itself auto- 
matically to doors from %4 to 1% 
inches in thickness. Another in- 
novation is a latch set and pull of 
modern design which is available 
in stainless steel in a high lustre 
finish. Each of the latch sets has 
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a matching puil intended for use 
on drawers or doors. In addition 
there are five modern designs of 
knob pulls and a complete line of 
cabinet hinges to handle doors 
whether flush or lipped. For fur- 
ther details write the Stanley 
Works, New Britain, Conn. 


Stopping Roof Leaks 


A new product is now being pro- 
duced called Pitch-Patch, which 
stops leaks in roofs, gutters, down- 
spouts, drains, pails, water 
troughs, etc., and is particularly 
useful around the home. Pitch- 
Patch retails at 10 cents, an asphalt 
product which is said to resist win- 
ter snow and summer heat and will 
not shrink or crack. No tools of 
any kind are needed. Illustrated 
display cards show many uses and 
provide for self service. Counter 
display cards carry 12 sticks of 
Pitch-Patch and small individual 
cards have one stick each. For fur- 
ther information write So-Lo 
Works, Inc., Loveland, Ohio. 





When writing for new literature 
or further details about products 
described here, please mention 
AMERICAN LUMBERMAN as the 
source of your information. 





Hand-Bending Tool 


A new hand-bending tool,. which 
permits all kinds of small tubing 
to be curved to any desired angle. 
has been developed. ‘The new tool 
consists of a sturdy steel base 
which may be used in a vise or 
clamped onto a bench; a revolving 
radius rod equipped with a handle 
for turning; a stop block grooved 
to hold the tubing; and a movable 
radius block which guides the tub- 
ing around a bend roll centered on 
top the base. The radius and hold- 
ing blocks and the roll are so 
grooved as to prevent crushing or 
change in section of the tubing. For 
more complete information write 
the Glenn L. Martin company, Pub- 
lic Relations department, Baltimore 
3, Md. 


New Black Paint 

A new, jet black finish, said to be 
weather resistant enough that it 
can be used on chassis of automo- 
biles, and so light in body that it 
can be used for finishing screens, 
is being marketed by Devoe & 
Raynolds company as Giant Value 


Utility Black. The product is said 
to withstand considerable heat and 
can be used as a stovepipe finish in 
homes. Colorful point-of-sale win- 
dow and counter displays are fur- 
nished (five pieces in all) with a 
complete deal of one case each of 
pint, quart and gallon sizes. So 
that merchants may anticipate their 
spring screen paint sales ‘season 
the company is accepting orders at 
this time. Write Devoe & Raynolds 
company, 787 First avenue, New 
York 17, N. Y. 


New Knot Sealer 


_ After four years research, there 
has been developed a practically 
colorless, synthetic-resin knot sealer 
which is now ready for use on 
buildings. Tests indicate that ex- 
terior house paints will not dis- 
color, crack, scale or peel, nor will 
alligatoring develop on the treated 
area during the usual period of 
years between repainting. The 
sealer should be applied to the knots 
before painting. It is being manu- 
factured and distributed by a num- 
ber of nationally known paint and 
varnish manufacturers and is avail- 
able to the trade. A full descrip- 
tion of this new dealer, its formu- 
lation, and the names of the firms 
producing it, can be obtained from 
the Western Pine association, Yeon 
building, Portland 4, Ore. Ask for 
laboratory note No. 21. 
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SUPERIOR FIREPLACE HEAT FORM: 


—Provides instant RADIANT HEAT plus greater vol- 
ume of warm air circulation and more heating effi- 
ciency than any other fireplace. 

—gives more years of service than any other fireplace, 
because of individually die-pressed ribs formed into 
boiler plate firebox. 

—has no dead air pockets in heating chambers, because 
connecting air flues on each side and through the 
throat allows for large volume of air circulation 
and provides for air contact to all heating surfaces 
including lower rear chamber where most heat is 
generated, thus preventing any of the metal from 
reaching deteriorating temperatures. 


Sold through Building-Supply Distributors and Dealers 
Write for complete information 


SUPERIOR FIREPLACE COMPANY 
1708 E. 18th St. Los Angeles 21, Calif. 
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QUALIFIED SPECIALISTS! 


In an age of specialists — the 
Ralph L. Smith Lumber Company 
qualifies for a high position in 
H+ gaa manufacture and distribu- 
tion. 


Not even the unavoidable delays 
of reconversion held back the re- 
search and improved methods 
which have resulted in  better- 
than-ever products to meet your 
most exacting standards. 


The Ralph L. 
Smith Lumber 
Company is proud 
to be your source 
for soft-textured 
Ponderosa Pine 
and the many 
manu fae - 
tured products in 
— we special- 
ze. 


WE MANUFACTURE 
and SPECIALIZE IN 


CUT STOCK 
GLUED-UP STOCK 
SHOOK 
MOULDINGS 
LADDER STOCK 
(rough and run to 
pattern)—IN FACT 
ANYTHING MADI 
FROM WESTERN 
LUMBER. 


Remember, too, WE 
WHOLESALE 
Douglas Fir, Sitka 
Spruce, Ponderosa 

Pine, ° 


Address all correspondence 
to our Kansas City offices. 


Menvfectorers and Wholesalers 1635 Dierks Bldg., Kansas City 6,Mo., Victor 4143 
Member of Western Pine Ass‘n., National Wooden Box Ass‘n., Ponderosa Pine Woodwork, 
National-American Wholesale Lumber Ass‘n. 


West Coast Office: 910 Porter Building © Portland 4, Oregon 










































Sitka Spruce Lumber 


and 


Box Shook 


POLSON 
Lumber & Shingle Mills 


Division of 


Polson Logging Company 
Hoquiam, Washington 


































































































































































The New Year Brings Problems of Recon- 
struction, Control of Materials, Veterans 
Priorities and Lumber Supply 


ET’S START THE YEAR on a 
reasonably cheerful note; a 
line of sober optimism. 

Sure enough, 1945 was hard go- 
ing. A good many of its left-over 
problems haven’t been cracked; 
and a good many pains of a banged- 
up world haven’t been assuaged. 
Those who should know tell us, in 
fact, that 1946 may be a year of 
commotion; a year in which lum- 
bermen will have to keep on stand- 
ing up and calling attention to 
things, fort he good of the industry 
and of the public. 

There'll be some low punches 
traded, both in business and in 
politics. There’ll be more messes 
in eastern Europe and in Asia; 
more strikes, more inflation, and 
more general hubbub about hous- 
ing in the United States. The 
atomic age will need a lot of new 
facts. And fact-finding will con- 
tinue to be a hazardous occupation, 
about as difficult as locating a car 
of boards. As for getting a firm 
price on a subcontract, that’ll not 
be any more arduous than entering 
in at the strait gate. 

A cheerful note? Well, it does 
take some understanding. 

But this time we know the war 
isn’t over when the shooting stops; 
and to be forewarned is to be fore- 
armed. Furthermore, quite a num- 
ber of the current troubles carry 
the seeds of their own cures. For 
example, the inflation and the 
black-market stuff that threaten 
reconversion can be checked by pro- 
duction. And, while production is 
a man-sized problem, we know what 
it is. We know its solution is down 
our alley; something that suits the 
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genius of this industry. The hous- 
ing shortage that’s giving us so 
much worry is, among other things, 
one of the .biggest opportunities 
ever to come our way. It gives lum- 
bermen and builders the chance to 
do on a big scale the things they 
want to do; and it gives the country 
the chance to plan a real housing 
job for its citizens. Of course it’ll 
be hard to manage; but anything 
that’s easy is something anybody 
can do. This job really measures 
the skill and capacity of the 
industry. 

Last year saw, among other 
things, the end of the big shooting 
battles. This year must see the 
beginning of reconstruction. We 
know _how to do our part of the 
business. Hence the line of sober 
optimism. 


* * * 


Let’s pick up a few items in re- 
gard to the housing program. No 
doubt you’ve seen a copy of Priori- 
ties Regulation 33, issued by the 
Civilian Production Administra- 
tion. If not, better get a copy; 
since it’s intended to control and 
direct about half the building ma- 
terials available for housing, and 
since it’s expected to be in effect 
for some time to come. 

The effective date is Jan. 15; and 
application forms for the HH rat- 
ing provided for in the regulation 
will not be available and of course 
will not be processed before that 
date. When the forms are avail- 
able, they are to be filed with the 
nearest FHA office. Schedule A lists 
ten kinds of materials subject to 
this process; the last two of which 
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are lumber and millwork. Items 
may be removed from this schedule, 
if and when they are in plentiful 
supply; and other items may be 
added if they become scarce. 


You'll be asked a world of ques- 
tions, by your customers, about this 
procedure. A _ single-unit house, 
constructed by means of this pri- 
orities help, may not be sold for 
more than $10,000, including land 
and improvements; and it may not 
be rented for more than $80 a 
month. The applicant for priori- 
ties assistance must agree to make 
the house available only to veterans 
of the recent war; and this restric- 
tion holds during the period of 
construction and for 30 days after 
the building is completed. If no 
veteran takes it during that period, 
the house may then be sold or 
rented to a non-veteran; but it 
must be on the same terms. So 
long as the regulation remains in 
effect, these terms will continue. If 
the house is sold later, it must be 
advertised for 30 days exclusively 
to veterans; and the price must be 
the same as the price originally 
paid or below that sum. 


The HH ratings can be invoked 
in changing over existing buildings, 
if it can be shown that this will 
provide living quarters for veter- 
ans. Veterans as well as builders 
may apply for ratings. Ratings 
may be extended by dealers but may 
not be extended by manufacturers 
to get raw materials from which 
their products are made. Unless 
construction is started within 60 
days after issuance of a rating, it 
automatically expires. An applica- 
tion can be made, however, for an: 
extension of time. When a rating: 
has been assigned to a project and 
when the builder has posted the 
placard on the project site, he may 
use the rating by placing on the 
purchase order a special certificate. 


The factor likely to develop the 
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BLAZING 
NEW TRAILS... 


All along pioneer-opened frontiers, lumber 
records a distinguished past in America’s 
growth .. . the future promises new oppor- 
tunity as additional uses recently discovered 
make lumber and wood products indispen- 
sable in tomorrow's world. Reconversion 
plans clamor for lumber . . . to build new 
homes ... to meet railroad demands... to 
effect public works programs .. . to recon- 
struct devastated nations. 


Pope & Talbot will meet this increasing de- 
mand as soon as conditions permit .. . every 
department geared to expedite delivery to 
your complete satisfaction. 


EXECUTIVE OFFICES @ 461 MARKET ST. e 


SAN FRANCISCO 5 










POPE TALBOT, INC. 
LUMBER DIVISION 


Svat 
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SALES OFFICE: 1204 Conway Bidg., CHICAGO 2, ILL. 
Selling the Products of J. A. MATHIEU, Ltd., Rainy Lake, Ont. 


‘ 











January 5, 1946, AMERICAN LUMBERMAN 


AMERICAN Lumber Handling Equipment 
for Saw Mills, Veneer Plants, Industrials 





Automatic Dry Kiln Car Lumber Stackers 
Semi-Automatic Dry Kiln Car Lumber Stackers 
Elevators for Stacking Dry Kiln Cars by Hand 
Dry Kiln Car Gravity Flow Unloaders 

Electric Lumber Transfers 

Planer Feed Elevators 

Hydraulic & Electric Elevating Tables 


Passenger, Freight & Industrial Elevators 


DESIGNERS AND MANUFACTURERS 
OF SPECIAL. EQUIPMENT 





2119 Pacific Avenue, Tacoma 2, Washington 


MANUFACTURING ComPaAnY us 








You Can 
Cooperate With O. D. T. 


and at the same time save most 
of the freight charges by using 


PAR-TOX 


Wood Toxic Concentrate 


Every gallon of PAR-TOX makes 
30 gallons of toxic solution — by 
simply adding 29 gallons of low 
cost reducing agent, available 
locally. 

It saves much in needed freight 
space — with an equal saving in 
transportation cost. 





Specify - 
“Par-Tox Treated” 
“Iepio yxeu znoA uo 






s IRA PARKER & SONS CO. 


OSHKOSH, WISCONSIN 





More than 75.years 
of service tothe sash 
and door industry. 
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most heat among veterans is that a 
rating is no guaranty that materi- 
als can be gotten. It means that 
certain amounts of building ma- 
terials will be set aside for this type 
of building and that veterans may 
buy it as long as it lasts. Further- 
more, veterans can compete for the 
non-rated percentage of building 
materials. 

No one knows what the veteran 
reaction will be; and no one can 
know until the business is really 
‘ tried out. Veterans talking with 
this page have guessed that the 
program isn’t going to suit any 
large percentage. Sure enough, 
there are those who will try any- 
thing. But the average veteran 
does not want to pay $80 in rent, 
and the chances are that he doesn’t 
want to buy a house at all. Not at 
least at present. If he knows where 
he wants to live, and also what he 
can afford to pay, he could make up 
his mind about owning a home. No 
doubt there are veterans who 
know, as well as any person can in 
an uncertain world, what jobs 
they’re going to work at and where. 
But there are veterans with no pre- 
war work records. That is, they 
went directly from school or col- 
lege to the Armed Services. They 








PAUL B. BERRY 
Grand Rapids 6, Michigan 


if you can furnish any of the follow- 
berg (or anything else) write or wire me. 


1 or more cars 4/4” & thicker. but 
mostly 4/4"’ Pine, Maple, Birch, Beech, 
Poplar, Gum, Willow, Oak, Magnolia, 
etc. Prefer upper grades but can use 
crating, etc., grades also. KD or AD. 
Rough or surfaced. Can use RW4L, 
dimension, shorts, etc. Write or wire 
me of anything you have available. 
Send me your stock and price lists. 














Toxic-Water Repellent 
Preservatives 


Chlorinated Phenol Toxic Base. 

Positive protection against Rot, Fungi, - 
Termites, Excess Moisture, etc. 

Formulations to meet all official specifica- 


tions. 
A profitable retail item for Lumber Yards. 








Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL CO. 


MEMPHIS, TENN. 





have no occupational roots; and 
until they can get established in a 
reasonably secure job they are not 
candidates for home ownership. So 
P. R. 33 MAY help out somewhat; 
but it’s a couple of light years away 
from being the complete answer to 
the veteran’s prayer. 


Lumber Supplies 


Lumber, as Henry Bahr of the 
NLMA has pointed out to Director 
Snyder of OWMR, is a basic hous- 
ing material; and without adequate 
supplies of lumber there isn’t going 
to be an adequate housing objective 
reached. 

Despite the difficulties of retail- 
ers in getting supplies, the chances 
are that lumber will be available 
when the building program really 
gathers speed. The average lumber 
production for the 1930-39 period 
was less than 20 billion board feet. 
It rose to more than 36 billion feet 
in 1942; and there seems to be no 
serious obstacle in the way of pro- 
ducing almost any footage that may 
be actually in demand. At least 
there is no obstacle that could not 
be removed. The real obstacle 
would be a shortage of trees. But 
American forests contain about 
1700-billion feet of standing timber 
of lumber size. At the present time 
lumber production is reported to be 
well above the pre-war figures. 
Why, then, do dealers have so much 
trouble in getting stock? There’s 
no question but that they do have 
this trouble. 

One of the big distribution yards 
in the Washington metropolitan 
area carried a pre-war stock run- 
ning into seven figures. At present 
the owner says there are just three 
truckloads of lumber in the entire 
yard. For all practical purposes 
this big plant is out of business. 
Well, where DOES the lumber go? 

There’s nothing especially new 
about this information; but it ought 
to be known to the public and espe- 
cially to Congress. During the war, 
when construction was rigidly lim- 
ited and when military purchases 
of lumber were centralized, it was 
comparatively easy to get the stock 
to the point where it was needed. 
Not only current production but 
heavy drafts from reserve inven- 
tories went into military uses. We 
came out of the war with those re- 
serves depleted. These so-called pipe 


‘ lines were almost empty. But 


peace-time purchases of lumber, 
especially for house construction, 
are made from local stocks; and un- 
til those local stocks are built up 
there isn’t much chance to supply all 
the items needed in erecting a 
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house. How far could the Wash- 
ington dealer go, with his three 
truck loads, toward supplying the 
multitude of items needed in build- 
ing just one house? 

Furthermore, the heavy pressure 
for repair and remodeling lumber 
since V-J Day has kept local deal- 
ers from building up their stocks. 
It’s a common estimate that retail 
yards can’t operate efficiently until 
they make an inventory gain, na- 
tionally, of 4-billion feet. Not much 
chance, under the current circum- 
stances, to make any such gain. 


Lumber Prices 


A person may agree readily that 
prices should be controlled until 
supply catches up with demand; 
and yet he may not agree that all 
the actual control methods are very 
smart, when their total effects are 
measured. Mr. Bahr has pointed 
out, for example, that ceiling prices 
did not provide cost protection to a 
large percentage of the nation’s 
lumber production. The result has 
been a declining production. The 
war is over. It’s pretty hard to 
persuade a lumberman that he has 
a post-war patriotic duty to dissi- 
pate his capital so that some other 
citizen can buy lumber at less than 
cost. If there is a public interest 
involved, let it be handled at the 
public charge. Plenty of mills, large 
and small, have drawn the fires and 
have stopped production to keep 
from going bankrupt under the 
ceilings as now set up. The decline 
in lumber production from 1942 to 
1945, if regained, so Mr. Bahr says, 
would be “sufficient to build a mil- 
lion small low-cost homes a year.” 
The decline is not wholly due to 
irrational and haphazard price ceil- 
ings. At the moment there is a 
shortage of manpower. But there 
are many mills, probably thousands, 
large and small, that operate only 
when there is a profit reason for 
turning trees into lumber. 


Black Markets 


No use going over the dreary pic- 
ture of bootleg lumber again, save 
that it is part of the price-produc- 
tion pattern. There was a time 
when only small, usually very small, 
mills engaged in this illicit selling. 
And they sold to users who lived 
near-by. Report is now that larger 
mills are joining in. Also that re- 
tailers far from the mills are be- 
ing supplied and are selling at 
more than permitted prices. The 


policy of granting manufacturers 
small advances and taking it out 
of retail margins is inducing a cer- 
tain number of retailers to crack 








the ceilings. An experienced 
builder told this page that it is 
now impossible to get a firm price 
on any transaction involving build- 
ing materials. His own practice, 
admittedly too clumsy for any but 
small operations, is never to begin 
a job until he has all the stuff de- 
livered. It involves wastage of 
labor and even of material; but 
only in this way can he have any 
sort of advance knowledge of his 
costs. In this eastern area, there 
are many unverified reports of 
losses on time-penalty contracts. 
They had to be completed with 
black-market materials to come 
within the end date, and to pay the 
contract penalty would have in- 
volved larger. losses than buying at 
above-ceiling prices. ; 

Admittedly it’s impossible to es- 
timate the volume or the demoral- 
ization involved in these extra- 
legal transactions. Local opinion 
is that the whole business is be- 
coming rather serious. It is not 
an argument against the abstract 
theory of price control to point out 
these illicit deals. But it’s hard 
to justify regulations that are not 
enforced. 

It is said that one device used 
in “holding the line” is to delay 
adjusting price inequities, some- 
times for months, in a period of 
rising costs. If selling prices are 
held down, the while the producer’s 
or the distributor’s costs rise above 
his returns and begin destroying 
his capital, the line is held. Sure 
enough. But when the operator 
gives up in despair and closes down, 
then the entire purpose of control 
is defeated. Is it really too much 
to ask of the Federal government 
that its controls be economically 
defensible and that its regulations 
be enforced? It’s the honest lum- 
bermen who are being penalized. 

Until mills have a real incen- 
tive to operate, and until stock 
flows through lawful channels to 
honest retailers, the distribution 
pools of lumber are not likely to 
fill up. And until these pools do 
fill up no number of clever ratings 
or bottleneck specialists will get the 
houses for which the veterans are 
shouting. Houses are built of con- 
struction materials; not of paper 
priorities. 


Revised G. O. 65 


The OPA has announced that 
“as part of its program for ob- 
taining more effective control over 
prices for building materials and 
combination services” it has au- 
thorized regional administrators to 
establish dollars-and-cents ceiling 
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prices for softwood lumber, 
shingles and hardwood flooring 
sold by retail dealers in the areas 
within their jurisdiction. The 
statement is made in the release 
that this is a matter of making 
the calculations of ceiling prices 
for the consumer; in other words, 
translating a complicated formula 
into terms of cash by the unit or 
by the thousand feet. It took 
many months to make the trans- 
lation from formula to dollars in 
the pilot program that was de- 
veloped in Chicago. In fact we 
understand that, at this writing, 
the Chicago prices have not yet 
been released. Perhaps other 
areas, making use of this experi- 
ence, can move more rapidly. 
There’s a small margin, so we 
understand, which allows for area 
variations in actual prices. 


This & That 


The Civilian Production Admin- 
istration will meet with the Log 
and Lumber Manufacturers Ad- 
visory Committee on Jan. 9; and 
on the following day it will meet 
with the Millwork Advisory Com- 
mittee. Purpose is to talk about 
the preference ratings to be issued 
under P. R. 33. Secretary Northup, 
of the NRLDA, continues to believe 
that this rating arrangement “is 
not the answer to our present 
problems.” But it’s one of those 
White House affairs and hence is 
more or less inevitable. 

At the Industry-Labor-Govern- 
ment conference on housing, the 
NRLDA was represented; and Mr. 
Northup made this report: “Your 
Association led off . . . with the 
statement that a priority system 
and allocation of materials was not 
the answer to the problem of home 
building in 1946 and made the 
statement, now well known to the 
Industry, that production and man- 
power were the bottlenecks and 
that of the production bottlenecks, 
in our opinion, the pricing policies 
of the Office of Price Administra- 
tion were the deterring factors. . . 
We made the point that merely 
channeling or issuing priorities for 
a short supply of materials would 
in no way solve the major problems 
of the Construction Industry.” 

Amendment 1 to P. R. 32 places 
Gypsum Board and Gypsum Lath 
under a 60-day inventory limita- 
tion. Specific inventory limitations 
now apply to receipts-by users of 
the following building materials: 
Lumber, steel, cast iron soil pipe, 
cast iron radiation, gypsum board 
and gypsum lath ,copper wire and 
brass mill products. 
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Booth -Kelly 
Stands for Quality 





Booth-Kelly has been pro- 
ducing quality Douglas Fir 
lumber and timbers since 
1898—47 years. 


Thousands of dealers 
have come to know and re- 
ly on this company’s prod- 
ucts. Many have sold Booth- 
Kelly old-growth Douglas 
Fir products for nearly two 
generations. 


RRA 


DOUGLAS FIR 


Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


BoothiAtell 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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FROM THE FORESTS OF THE WORLD - Fir, Pine, 
Gum, Birch and Figured Woods. Waterproof and technical 
plywood a specialty. Write for’ Teleply Ticker” Warehouse Stock List today. 


AETNA PLYWOOD & VENEER, 1732 ELSTON AVE. ® CHICAGO 22, ILL. 


we LUMBER that is “engineered” for 
greater beauty, size, strength, 
lightness, weather-and-wear resis- _ 
tance characteristics. 
/1| [3 | *WOOD 











SPOT CORD Ni 


REG- U.S. PAT. OFF. ; te abnormal lumber situa- 
| tion clears, buyers can 
depend on it that we'll 
resume dependable 
service in western woods 
as quickly as possible. 


— the most durable material for hanging windows 


SAMSON CORDAGE WORKS 


BOSTON 10, MASS. THE GRISWOLD LUMBER CO. 


FAILING BLOG. PORTLAND, ORE. 
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American biiicsena Load Binder 


For binding LUMBER, oodyear Pattern 
Loeés. Holds load firm- (@ ° 
Wy. Strongest . . . forged 
eel §=throughout .. . eas. 
= eek fo ate. «moot be 
Three Ming write ter : 
: circular and full infor- 
mation. 


“American” line of a 
ging Tools and Appli- 
ances is the best on the 
market. Catalog on re- 
quest. 





c ” . ’ vn } ” 
SUM MBOELAIIIES 
' RAINELLE, W. VA. ( 


All “Cream of the 
West Virginia H ar d woo d = Appalachians” 


STEPPING & RISERS FLOORING-Red & TRIM & MOULDINGS Solid or Edge-Glued 
Oak & Birch White Oak, Maple, Chestnut, Ash, Birch, Dimension Maple, 
BEVEL SIDING—Poplar Birch and Beech Poplar, Oak, Basswood Qak and Poplar 





H. B. Jordan, Gen. Mgr. C. M. Jordan, Treasurer 


. Ww. al M . . B. D tsch, Detr it M . 
THE KIND OF PLANER Te ee ee ee ance 
YOU HAVE LONG WANTED! a 7 
Big enough to handle all of a lumber com- 7 
pany. requirements” Bult for the precision Clarke County Lumber Company 
ccuracy formerly obt e Y 
ae an aioe” Qi hedher unidteten tilt Se - . Wholesale Forest Products 
clined Bed and many patented features pro- : Manufacturers Boxes, Shooks, Pallets, . 
moting convenient, time-saving operation and Crating and Fabricated Items. 
highest quality work. Priced way below the 
larger machines. Write for details. ' s 8 & 


| Phone: TEmple 1-2924 Phone: L. D. 167 
MACHINE WORKS _834 Maccabees Bldg. - _ . Anderson Building ~ 
238 Eighth St. Holland, Mich. || DETROIT 2. MICH. THOMASVILLE, ALA. 
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Lumber Mills Mark Time; 
Production Resumes in New Year 


The improvement awaited in the 
Southern pine situation since the 
cessation of the war has so far 
failed to materialize. Consequently, 
the situation remains much as it 
has been, the recent order of the 
OPA permitting an increase of $2 
to $5 in the ceilings having failed 
to stimulate the receipts or to ex- 
pedite the sale of the product. 
Moreover, the move proved unsuc- 
cessful in bringing workers in in- 
creasing numbers to the mills by 
the advances in wages. The hard 
facts of the situation make it obvi- 
ous that OPA’s order yielded few, 
if any, of the good results antici- 
pated. 

Moreover, the willingness of pro- 
ducers to accept the mark-ups in 
the quotations has not been in ‘evi- 
dence, and they continue to pile up 
their production by millions of feet, 
waiting for the time when they 
think they will be able to market 
their output at their own figures. 
Meanwhile, inventories of yards are 
going down, without any prospect 
of replenishment, and commission 
men as well as wholesalers are left 
with a dwindling volume of busi- 
ness, close to the vanishing point. 

The advent of wintry weather 
with a heavy snow fall and near- 
zero temperatures supplies a new 
obstacle to activity in the lumber 
production of the Appalachian re- 
gion, and promises to cut down the 
output very materially, thus pro- 
longing or increasing the problems 
of consumers. The _ latter even 
without these new troubles, have 
had difficulty enough to obtain sup- 
plies for their requirements. 

So far, the number of returnees 
drifting back from military service 
to their old civilian jobs has not 
been as large as had been expected, 
and the current troubles with trans- 
portation and other details tend to 
prolong difficulties. 

It does not appear that the situa- 
tion of meeting the eastern needs 
of users of fir, spruce, hemlock, 
ponderosa pine, white pine and 


other species drawn largely from 
the West Coast has undergone any 
real easing. The large depots along 
the Atlantic coast are still lacking 
supplies for which they have an 
urgent demand. The two-month 
strike by the AFL lumber workers 
of the fir regions of the Pacific 
Northwest still makes its effects 
felt very seriously across the na- 
tion. Asa result, there is a marked 
deficiency in the stocks of these 
woods that holds back reconstruc- 
tion from coast to coast. 

All this is graphically seen in the 
December Industry Report on Lum- 
ber recently issued by the Lumber 
Unit, United States Department of 
Commerce. The report states that a 
critical shortage of lumber is im- 
pending unless obstacles limiting 
production can be reduced materi- 
ally by the middle of 1946. 

It is pointed out that in the face 
of heavy demand, the lumber sup- 
ply has declined rapidly since the 
close of the war. States the re- 
port: “A contraseasonal decline in 
lumber production during the third 
quarter of 1945, and a greater than 
seasonal decline during the fourth 
quarter, reduced the supply to such 
a low level that lumber is now re- 
garded as a critical material en- 
dangering the speedy resumption of 
construction activity and reconver- 
sion generally. Lumber stocks, 
long since depleted, are inadequate 
to take up the slack in production.” 

The report adds, “Lumber pro- 
duction in 1945 is not expected to 
exceed 28 billion board feet. If so, 
it will be the lowest yearly output 
since 1938 and compares with a 
production of 32.6 billion board 
feet in 1944, 

“During. the fourth quarter of 
1945, there was a general shortage 
of all types of lumber. Boards, di- 
mension, siding, and ceiling were in 
very short supply, but the most 
critical items were millwork, floor- 
ing and shingles. 

“Hoped: for dissolution of war 
time lumber production deterrents 
has not materialized. On the con- 
trary, they have increased and be- 
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come more serious than at any time 
during the war. Increased manpower 
problems are primarily responsible 
for the declining trend in lumber 
production. Other major factors 
adversely affecting lumber output 
include local shortages of equipment 
and operating supplies and low log 
inventories. Additional holidays, 
increased absenteeism, and loss of 
workers at the close of the war 
also adversely affected lumber pro- 
duction. 

“The level of production attained 
in 1946 will largely depend upon 
labor conditions. A production of 
30 billion board feet in 1946 may be 
reached providing employment gen- 
erally can be increased 20 percent 
above the September 1946 level by 
next June. 

“In addition to the sufficiency of 
the lumber supply for 1946 and 
1947, a most important question 
which should be considered at this 
time is whether or not there will 
be an adequate supply of lumber to 
meet later demands created by a 
building program involving a mil- 
lion or more dwelling units which 
is expected to materialize in about 
three or four years. In this con- 
nection, it is imperative that ac- 
tion be taken now to remove, or at 
least alleviate, the primary factors 
adversely affecting lymber produc- 
tion. 

“A lumber output in 1948 or 1949 
no greater than the current yearly 
rate would be insufficient to meet 
the demand, if a building boom ma- 
terializes by that time. Nor would 
the amount of lumber that the in- 
dustry could practically produce in 
one year be sufficient to meet such 
a demand. A stockpile of substan- 
tial size would be necessary. It is 
important to increase production 
now in order to build up adequate 
stocks. Even with an increase in 
output, this will be a rather slow 
process because of the current large 
demand. 

“A substantial increase in pro- 
duction cannot be effected upon 
short order. It takes time—the 
production of lumber is necessarily 
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SUPERCEDAR 


NATIONALLY ADVERTISED 
AROMATIC RED CEDAR 


CLOSET LINING LUMBER 


Packaged and Sealed 


GUARANTEED 
90% Red Heart 
or Better 


Currently pro- 

duction problems 

prevent our immediate 

return to full scale operations 

but we can see an improvement in 

the near future—and we hope soon for 

a quick return to our prewar service on 
all shipments. 


Geo. C. BROWN & Co. 


GREENSBORO, NORTH CAROLINA 


LARGEST MANUFACTURERS OF 
AROMATIC REO CEDAR IN THE WORLD 


Cuapman & Dewey 
LUMBER CO. 


Memphis, Tenn. 


Manufacturers of “C & D” Brand 


OAK FLOORING 


and 


HARDWOOD LUMBER 


From 


FAMOUS ST. FRANCIS BASIN 


—- <> 
| 


Wire for quotations 





subject to seasonal fluctuations. 
Furthermore, more man-hours will 
be required to produce lumber for 
peacetime uses than was required 
under the exigencies of war. Cus- 
tomers will no longer be satisfied 
with green, poorly finished and 
questionable quality lumber. The 
disadvantages of using such lum- 
ber are well known. The principal 
demand will be for dry, well manu- 
factured and properly graded lum- 
ber to fit the need.” 

The downward trend in stocks 
intensifies the already excessive de- 
pletion caused by war require- 
ments on lumber. Civilian Produc- 
tion Administration officials say 
that to serve reconversion needs it 
is highly desirable that lumber 
stocks increase in order to pro- 
vide opportunities for seasoning 
and to permit the accumulation of 
an ‘assortment of sizes, grades and 
species against which orders can 
be placed without exerting undue 
pressure on day-to-day production. 

According to the 58th quarterly 
report of the Lumber Survey Com- 
mittee, submitted recently to the 
U. S. Department of Commerce, 
lumber production is still declining 
in the face of unprecedented de- 
mand. The report indicates that 
the continuing decline is the result 
of restrictive OPA pricing, labor 
and equipment shortages, and 
strikes. Little prospect for relief 
of the lumber supply situation be- 
fore next spring is reported by the 
committee. 

Civilian demand for lumber now 
has replaced military demand. The 
Army and Navy are now using their 
stock-piles. to meet their reduced 
requirements and, except for pur- 
chases of special items, the military 
services are expected to be out of 
the market for several months. 

Stocks are now at the lowest re- 
corded level. However, lumber is 
moving to consumers at approxi- 
mately two billion feet per month, 
which is about the same rate as 
during the fall of 1939. 

The Lumber Survey Committee’s 


report pointed out that the nation’s . 


lumber supply declined sharply fol- 
lowing V-J Day. Labor strikes in 
the West during the third and 
fourth quarters had serious effect 
upon lumber output. September 
production in the Douglas Fir re- 
gion was 84 percent of the previous 
month and 64 percent of September, 
1944. October production in that 
region is estimated to be 34 percent 
of October, 1944. September pro- 
duction in the Western Pine region 
was 76 percent of August, 1945, 


and 73 percent of September, 1944. 
During October, production in the 
Western Pine region was estimated 
to be 53 percent of October, 1944. 

The membership of the Lumber 
Survey Committee is composed of 
Thomas S. Holden, president of the 
F. W. Dodge Corporation, New 
York; J. Philip Boyd of J. Philip 
Boyd & Company, Chicago; M. W. 
Stark, Lumber Section, Motor Ve- 
hicle Branch, Detroit Ordnance Dis- 
trict, Detroit; Calvin Fentress, 
Chairman, Baker-Fentress & Com- 
pany, Chicago, and Wilson Comp- 
ton, president of Washington State 
College, Pullman, Wash. 

J. L. Muller, chief of the Lumber 
Unit, Bureau of Foreign and Do- 
mestic Commerce, is secretary of 
the committee. 


Current Statistics on 
Output and Distribution 


Lumber shipments of 433 mills 
reporting to the National Lumber 
Trade Barometer were .3 percent 
below production for the week end- 
ing December 15. In the same week 
new orders of these mills were 7.9 
percent below production. Unfilled 
order files of the reporting mills 
amounted to 81 percent of stocks. 
For reporting softwood mills, un- 
filled orders are equivalent to 28 
days’ production. For the year-to- 
date, shipments of reporting iden- 
tical mills exceeded production by 
3.7 percent; orders by 5.9 percent. 

Compared to the average corre- 
sponding week of 1935-1939, pro- 
duction of reporting mills was 11.8 
percent less; shipments were 5 per- 
cent less; orders were 28.9 percent 
less. 


Southern Pine 


Production of Southern Pine by 
104 mills (75 units) for the week 
ending December 22 as reported to 
the Southern Pine Association to- 
taled 12,465,000 feet. This is 33.68 
percent below the three-year aver- 
age for the same mills. Shipments 
during the week ended December 
22 totaled 13,851,000 feet, 11.12 
percent above output. Orders placed 
were for 13,261,000 feet, 6.39 per- 
cent above production. Total stocks 
on hand at the end of the week were 
110,219,000 as against unfilled or- 
ders for 77,679,000 feet. Unsold 
pine stocks on hand stood at 29,- 
251,000. 


Western Pine 

Eighty-five mills reporting to 
the Western Pine Association for 
the week ending December 22 cut 
17,997,000 feet. The same week a 
year ago the cut was 45,015,000 
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feet. Shipments the same week 
this year were 19,088,000 feet, 6.1 
percent above production. Orders 
accepted in the current week were 
11.5 percent above output. Unfilled 
orders on hand December 22 were 
for 208,304,000 feet with gross 
stocks at 498,399,000 feet. 


Northern Pine 


Production of northern pine by 
the five mills reporting to the 
Northern Pine Manufacturers As- 
sociation totaled another flat zero 
in feet cut for the week ending De- 
cember 15. The same week a year 
ago the cut was 200,000 feet. Ship- 
ments during the current week were 
1,505,000 feet and new business 
booked totaled 1,720,000 feet. Un- 
filled orders December 15 stood at 
5,800,000 feet and gross. stocks 
were 38,480,000 feet. 


In the Market Centers 

TACOMA: With labor difficulties 
smoothed away, and demand for all 
grades of lumber excellent, most 
lumber mills in this area are plan- 
ning unusually brief holiday shut- 
downs and will resume production 
as quickly as possible after Christ- 
mas and New Years in an effort to 
make up some of the lost ground 
of the weeks they were strike 
bound. 

KANSAS CITY: The weather in 
this region is very bad. Ice and 
snows have covered the entire dis- 
trict, making it very difficult to log 
the forests and reducing to a mini- 
mum movement of lumber via high- 
ways. Labor remains acutely short 
and no improvement in sight. Some 
materials ordered for mills are be- 
ing held up by strikes at manufac- 
turing plants. 

A big building program is under 
way in the Southwest and contrac- 
tors are scurrying around for lum- 
ber. The feeling is that industrial 
and factory building will have to 
give way to residential building in 
1946. 

MEMPHIS: Production of South- 
ern hardwoods continued te be be- 
set by labor shortages and bad 
weather as 1945 dragged to its 
close. Output declined to less than 
60 percent of normal with orders 
accepted four'or five percent under 
output. Hardwood manufacturers 
continue their efforts to build in- 
ventories, preferring to stock hard- 
woods rather than ship semi-dry 
lumber and accept the higher ex- 
cess profits taxes that would go 
with sales in the nearly ended old 
year. 

MINNEAPOLIS: Due to sea- 
sonal conditions, with weather sub- 


normally cold, and a continued ab- 
sence of adequate labor, the five 
mills reporting to the Northern 
Pine Manufacturers Association 
have turned out nothing for several 
weeks. The dribble of Northern 
Pine reaching the Minneapolis mar- 
ket is coming from a few small in- 
dependent mills. Equipment is not 
improving as rapidly as had been 
expected for some time. Shipments 





have shown a slight improvement 
in recent weeks. 

BALTIMORE: One notable 
change in the lumber and millwork 
situation brought about in this re- 
gion with the approaching end of 
the year is the pending retirement 
of Stanley Foote, for more than 30 
years vice president of the Morgan 
Millwork Company, to take effect 
with the end of December. 
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PRODUCERS AND SHIPP 


S SINCE I915 


ALL TYPES -- ALL GRADES 
Western Pines and West Coast Lumber. 


Large and Long Timbers -- Fir Piling up to 150 Feet 


CAR and CARGO -- WHOLESALE ONLY 
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PATRICK LUMBER 
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Terminal Sales Building, Portland, Oregon 
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VICTORY 





Output Low--Quality 


TREMONT LUMBER COMPANY 


HERBERT MOSS, 
General Sales Manager 


Being Maintained 


Due to the continued man- 
power shortage, wet weather 
and other adverse factors, our 
output is only about 50% of 
normal. Under the circum- 
stances we regret our inability 
to book additional business 
much as we should like to do 
so. We're doing our best to 
maintain our quality and build 
up a working inventory. 


Rochelle, La. 


















FLOORING 
MAHOGANY 


With peace, we had expected to be 
able to swing back into resumption of 
service to our many customers. 
tunately there are still problems. Our 
production is down. 
short. We ask your continued indulgence, 
pending improvement in our situation. 


Unfor- 


Our manpower is 































































































































































Save space — time 
— costs — release 
men for productive 
work—handle lum- 
ber with conveyors. 


Write for special 
bulletin, AL-125, 
describing Stand- 
ard Conveyors de- 
signed to speed 
and cut the cost of 
handling in lumber 
and building sup- 
ply yards. 





STANDARD CONVEYOR COMPANY 
General Offices: 
No. St. Paul, Minnesota 








LINDSEY ~ score. 


° Ta Position 
Self-Loading = @Zaz2- 
Skidders 


are used with 
either team or 
tractor. On 
short hauls, 
snaking, and 
bunching logs, 
they are unex- 
celled. 


LINDSEY 
WAGON CO. 


Sole Manufacturers 
Laurel, - Miss. 








SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS FACTORY 
YARD STOCK F l R CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 33 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 





Our flooring plant is modern through- 

out. For well-manufactured Maple 
and Birch flooring specify “Diamond 
Hard.” 











L. G. Olson Named Manager 
of White River Lumber Co. 
Louis Garfield Olson took over 
the general managership of the 
White River 
Lumber com- 
pany, Enum- 
claw, Wash., 
Oct. 15, succeed- 
ing his father, 
Lou Olson, who 
will continue as 
vice president. 
For the past 
three and a half 
years the 
younger Olson 
has been serving in the South 
Pacific as a major with the U. S. 
Army, being released from active 
service in September. Before go- 
ing into service he was logging 
superintendent at White River. 
The senior Olson has been in 
the lumber business in the White 
River area for nearly half a cen- 
tury. With five others he founded 
the White River Lumber company. 


F. D. Richards Named FHA 
Assistant Commissioner 


Appointment of Franklin D. 
Richards to the newly created posi- 
tion of assistant commissioner, 
field operations, of the Federal 
Housing administration was an- 
nounced in Washington by Com- 
missioner Raymond M. Foley, the 
appointment effective Jan. 1. 

Mr. Richards came with the 
FHA in 1934 as the first state di- 
rector of Utah. He was named 
zone commissioner for the moun- 
tain and Pacific coast states in 
1941. 





L. G. Olson 


Fishbaugh Given Merit Award 
From American Walnut Assn. 


During the past ten years, the 
American Walnut Manufacturers 
association has chosen each year 
one or two men to be honored with 
its Award of Merit. , 

The first Award of Merit to be 
given since entrance into World 
War II was presented to E. J. Fish- 
baugh, Oak Park, IIl., who through- 
out the war period served in Wash- 
ington with the lumber section of 
the War Production board. He was 
in charge of a number of acute 
lumber products such as battery 





DN THE MEWS 


separators, tank stock and Ameri- 
can walnut for gunstocks. 
During the several years of war 


the walnut industry found Mr. 
Fishbaugh’s relations between the 
army and the industry to be busi- 
nesslike, practical and effective. 

H. B. Nickell, president of the 
association during 1945, presented 
the award to Mr. Fishbaugh at a 
meeting of the industry on Dec. 13. 
The award itself was a beautifully 
inlaid plaque with walnut burl face 
and figured stump-wood back let- 
tered in gold. 


G. Dixon, Jr., Named Manager 
Exchange Lumber Co., Spokane 


Capt. Grant Dixon Jr. has been 
named general manager of the Ex- 
change Lumber and Manufacturing 
company, Spokane, Wash. He suc- 
ceeds Charles L. Coffman who has 
been general manager for the past 
21 years and who remains with the 
company as vice president and 
treasurer. Other officers of the 
company are Grant Dixon Sr., 
president, and H. A. Shaw, secre- 
tary. 

Captain Dixon recently returned 
from the Army Air Corps, previous 
to which he was in the sales de- 
partment of the company. 


Lumber Firm Begins Policy 
of Employing War Veterans 


Reorganization of the Bockmier 
Lumber company, Spokane, Wash., 
has been an- 
nounced effec- 
tive Jan. 1, 1946. 
This reorganiza- 
tion accom- 
plishes two main 
objectives in 
postwar develop- 
ment of busi- 
ness — employ- 
ment of dis- 
charged war 
veterans and 
building a staff of young lumber- 
men with records of fighting qual- 
ities. Ralph H. Bockmier, Sr., 
founder of the company and who 
remains as president of the com- 
pany, announces the following list 
of new personnel: 

Lieutenant Ralph Bockmier, vice 
president and assistant manager, 





Lieut. Ralph Bockmier 
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IDAHO WHITE PINE 
PONDEROSA PINE 
CALIFORNIA SUGAR PINE 
WESTERN WHITE SPRUCE 
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SELLING THE PRODUCTS OF DISTRIBUTORS OF SPECIES 


*THE McCLOUD RIVER LUMBER | 
“SOMPANT SHEVLIN PUNE | — ronoerosa mn 
Reg. U. 8. Pat. Off. 





























McCloud, Calif. ret (PINUS PONDEROSA) 

— ~ ae 900 First National Soo te oe a |. SUGAR (Genuine White) PINE — | 
_*Member of the Western Pine Associa- MINNEAPOLIS, Mi ESOT (PINUS LAMBERTIANA) 
tion, Partiend, Ovegen. DISTRICT SALES OFFICES: i} 

, immer a, sl 

: ; r Bidg. 1863 s. ; 
PP se Fe Weeereh Mohawk 4-9117 Telephone Central 9182 Exbreok 7041 

cae. Shon A FAST MOVING ITEM 
vailable for Purchase of 
ENTIRE LUMBER YARDS -- MILLS iinet 


LOTS OF SURPLUS OR ‘ = 
SECOND HAND LUMBER AND TIMBER 


N. Y. SALVAGE & WRECKING CO. 
1036 GRAND ST., BROOKLYN 6, N.Y. PHONE: EVERGREEN 7-8450 












KNIGHT SAW MILLS 


All lron & Steel Construction 
DOGS, SET WORKS, EDGERS 
Manufactured by 
THE KENT MACHINE COMPANY 
117 Portage St. Cuyahoga Falls, 0. 














This beautiful Rail Fence, made from Northern 





NEED A G d Michigan White Cedar. 
oo A FRIENDLY FENCE suitable to small lot or 
Calculator? large estate. 
Sold exclusively through lumber dealers. 
Every Man who figures lumber footage can make good =| foo --- mrt rrr tnttren 
use of The Lumberman’s FENCE COMPANY OF AMERICA 
L t facturers of prefabricated white cedar fencing in 
AMBIDEXTER arges? manutactu precicn-sre 
It is named Ambidexter because of its unique arrange- Please mail illustrated folders and prices on: 
ment, which permits left-hand manipulation, leaving the ( Prefabricated white cedar fencing 
right hand free to write. [] Ornamental Metal Railing 


Suitable for pocket, loading dock, yard, car or office. 


Wi os ok exw ons «GE Ooo Fe cts Hels Oe S8e 
sins dissercegs, so esc. vcoponi asen CTT  e t oo aneree 
Cee Dome FENCE COMPANY OF AMERICA 
AMERICAN LUMBERMAN Sales Office 
139 N. Clark St., Chicago 2, Ill. 608 So. Dearborn Street Chicago 5, Illinois 


























January 5, 1946, AMERICAN LUMBERMAN 69 





Knudson & Mercer Lumber Co. 
Purveyors to 
Accredited Retail Lumbe: Dealers 
for 50 years 
LUMBER FROM SOUTH, WEST, NOTH 


Sash & Doors, Wallboards and Most 
Standard Specialties 


28 E. Jackson Bivd., Chicago 4, «fl. 














WANTED—PALLETS 


A responsible corporation with 50 sales offices 
is adding a complete line of wood pallets. 
Will handle advertising. sales, engineering 
and accounts. Propose to give selected pro- 
ducer exclusive contract in each sales area 
up to his capacity. Advise facilities, ‘gom ity 
and experience if any. Address M-20, - 
can Lumberman. 








Since 1922 


THE DAD & LAD &: 


MANUFACTURERS 
Asphalt and Asbestos Roofing 
Cements, Paints and Compounds 


Factory and Executive Offices 
NEW LENOX, ILLINOIS 














HOUSTON BLOW PIPE 
AND SHEET METAL WORKS 
HOUSTON, TEXAS 


38 Years’ Experience 


Rosingert Service and Estimates Without 


ation — Send Us Your Inquiry 


gl 


Uniform in 





COLORT 
TEXTURE 
QUALITY 


WoC" TT E. Webster Lumber Co. 


Kansas City, Mo. 








BALSA 


Again available without priorities 
er ether restrictions. Stocks In 
-. New Orleans 


F.C. LUTHI & CO., ,.242 Batter Bie 











MINER'S EDGER WITH SKF BALL BEARINGS 


Simonds saws, lightest running. SPECIAL 
FEATURES: Variable feed for light power, 
guide rail and spurs make STRAIGHT lum- 
ber, well-balanced mandrel, now creosoted 
IT CLEARS ITS COST IN 30 TO 60 


frame 
DAYS 


MINER EDGER WORKS, Phone 1292, Meridian, Miss. 








LEMIEUX BROS., INC. 


FORESTERS—TIMBER ESTIMATORS 
APPRAISERS—CIVIL ENGINEERS 


610 Pere Marquette Bidg., NEW ORLEANS, LA 
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who served with the 15th Air 
Corps, and who was shot down 
over Bucharest during the Ploesti 
Oil field raids, remaining a prison- 
er of war until rescued. 

Albert Litzenberger, Chief Yeo- 
man, Seabees, U.S.N.R.; Capt. 
Howard J. Kelly, bombadier, 8th 
Air Force England; Sgt. Thomas 
S. Porter, U. S. Marine Corps Re- 
serve, and Lieutenant Van Joseph 
Costello, Engineer Corps, USA. 


Company Changes Name 


The Abesto Manufacturing com- 
pany, Michigan City, Ind., is chang- 
ing its name to Abesto Manufactur- 
ing corporation. 


American Foresters Society 
Names S. W. Allen President 


Shirley W. Allen, professor of 
forestry at the University of Mich- 
igan, Ann Arbor, was elected pres- 
ident of the Society of American 
Foresters for 1946-47. For the past 
four years he has been vice presi- 
dent and succeeds Dr. Henry 
Schmitz of the University of Min- 
nesota. 

Clyde S. Martin, chief forester 
for the Weyerhaeuser Timber com- 
pany, Tacoma, Wash., was elected 
vice-president. 

The national headquarters of the 
society is in the Mills Building, 
Washington 6, D. C. 


Paint compeey Names Men to 
New Advertising Positions 

Grove M. Hermann, president, 
American-Merietta company, paint 
manufacturers for home and indus- 
try, announces the appointment of 
Weldon O. Yocum as director of 
advertising for the parent company 
and divisions in the United States 
and Canada. Mr. Yocum has been 
advertising manager for Sewell 
Paint and Varnish company, Kan- 
sas City, Mo., and Dallas, Tex. 

Harry Ault is appointed advertis- 
ing manager for the company and 
Robert Ornberg, just released from 
the army, has re-joined the com- 
pany as assistant advertising man- 
ager. 


. . Obituaries 


ROBERT J. BRADLEY, owner, 
Bradley Lumber company, Mont- 
clair, N. J.—Dec. 13. 


STUART W. BUCK, 60, a direc- 
tor of the Pennsylvania Lumber- 
men’s Mutual Fire Insurance com- 
pany and president, Daniel Buck, 
Inc., Philadelphia, Pa.—Dec. 16. 

J. B. CAMPBELL, 79, president, 
Kentucky Wall Plaster company, 
Louisville, Ky.—Dec. 17. 








LEONARD COOMBES HAM- 
MOND, 61, president, Hammond 
Lumber company, San Francisco, 
Calif.—Dec. 21. 


W. F. CRANE, 70, founder of 
the Crane Lumber company, Chip- 
pewa Falls, Wis.—Dec. 2. 


F. L. CRUMP, 92, founder, 
Crump and Tyndall Lumber busi- 
ness, Collins, Miss. 


ANDREW LEE FOSTER, 82, 
secretary-treasurer, J. W. Thomp- 
son and member of the lumber divi- 
sion of the Interstate Commerce 
commission; Memphis, Tenn.—Dec. 
20. 


HOWARD F. GODWIN, assist- 
ant manager, Stevenson Lumber & 
Coal company, Adrian, Mich.—Nov. 
28. 


JOHN M. HALDERSON, 71, 
former owner of a lumber busi- 
ness at Holman, Wis., died near 
Beloit, Wis.—Dec. 12. 


T. H. JENKINS, 88, co-founder, 
Jenkins, Cobb & Massey, lumber 
firm, Dallas, Tex.—Dec. 24. 


S. D. MORGAN, 81, Kile and 
Morgan Lumber company, and the 
Morgan Lumber Sales company, 
Huntington, W. Va.—Dec. 17. 

J. W. MURRAY, 100, father of 
W. T. Murray, Southern pine lum- 


berman, died in Paola, Kan.— 
Dec. 18. 
JOSEPH E. OSBORN, 72, man- 


ager of the Lambert Lumber com- 
pany, Weston, Mo.—Dec. 9. 


GEORGE F. PERRY, 81, retired 
president, George R. Perry & Son, 
building supply firm, Newark, N. J. 
—Dec. 24. 


ROBERT COLEMAN PRICE, 
85, former vice president, Mengel 
company, Louisville, Ky., and pres- 
ident, Columbia Box company, St. 
Louis, Mo. 

L. L. SEIBEL, former president, 
Badger Lumber company, Kansas 
City, Mo.—Dec. 21. 


JOHN W. SHEILS, 77, owner, 
J. W. Sheils Roofing company, 
Charleston, W. Va.—Dec. 21. 

W. EARL SIKES, president, 
Sikes Lumber service, Meridian, 
Miss.—Dec. 14. 

CARL TRIPPELL, 52, owner, 
Trippell Lumber and Mill works, 
Houston, Tex.—Dec. 21. . 

GLEN VANDIVORT, 60, owner, 
Vandivort Lumber company, Ca- 
ruthersville, Mo.—Dec. 20. 

W. A. WILKINSON, 88, founder, 
Wilkinson Lumber company, Beth- 
any, Ill.—Dec. 20. 
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ADVERTISING 


PAYABLE IN ADVANCE 


Co: must be in office of AMERICAN LUM- 
B by Monday prior to publication 
date. Rates are b on ber of WORDS 
and consecutive insertions as shown below. 
Be sure to count address. For “blind’’ ad- 
dress care this publication count 5 words. 
Advertisements are set in iorm style, in 
proper classification, with first line in capitals, 
so ordered. 

Extra lines of white space count as 5 words. 
Please specify CLASSIFICATION desired. 


RATES PER WORD, PER INSERTION 
8c per word for one insertion. 





HELP WANTED 


SITUATIONS WANTED 








Wanted an experienced Millwork detail 

Biller, also a. assistant jactesy ee ge 

guperiniendeat. Address L-32, American Lum- 
erman. 


HELP WANTED: Head Sawy f ir- 
cular stationary mill. Seen ond. =. 
a Frey Bros. Lumber Co., Michigan City, 


In 
Large pr ive expanding Canadian soft- 
wood fi er manufacturer with long time 
operation located in city of 30,000 seeks serv- 
ices of energetic assistant manager at once. 
Man we want must be about and well 
ounded in basic knowledge of lumber manu- 
acturing and have ability to handle men. 
Apply giving details of experience, expected 








salary and advise if available for personal 
interview. Address L-50, American Lumber- 
man. 





Wanted: Reportoneed pase foreman for retail 
ps in city of 25, in southern Indiana. 
tate experience and salary expected. Address 
L-54, American Lumberman. 





Old established. progressive yard, Middle 
West location, now doing principally softwood 
b t ted in establishing hardwood 
department. Will require services of high type 
man to head this department. Must know 
buying, selling, yarding of hardwood lumber 
from distribution yard angle. Good proposi- 
tion for right man. Our employees know of 
this ad. In reply state age, experience, sal- 
ary expected. eplies kept in strict con- 
fidence. Address M-32, American Lumberman. 








7c per word, per insertion, for 2 consecutive 
insertions. 

6c per word. per insertion, for 3 to 5 consecu- 

tive insertions. 

MINIMUM CHARGE §1.60. 

Attractive discounts for 6, 13 or 26 consecu- 

tive insertions. 

When answering “blind’’ advertisements ad- 

dress number shown care of 


AMERICAN LUMBERMAN 
139 N. Clark St., Chicago 2, Illineis 


HELP WANTED 


SMALL HOME DESIGNERS—Old established 
firm wants services of designers and drafts- 
men. Permanent positions for right men. 
Salary commensurate with experience. GOR- 


DON-VAN TINE COMPANY, Davenport, Iowa. 

















Wanted: Band Sawyer. 


Steady employment. 
Elliott Hardwood Co., Hf . = 3 


Inc., Potsdam, N. Y. 





New 
ear around 
American Lumberman. 


Wanted: Northern Hardwood inspector. 
York State Band Mill. Steady 
work. Address L-45, 





WANTED: Competent Head Sawyer for Cir- 
cular Mill in Mid-State New York. Honest and 
know how to handle men. State salary ex- 
pected. Address L-65, American Lumberman. 


WANTED: EXPERIENCED MILL MECHANIC. 
Must know all about planers and resaws. 
Apply The Mill Creek Milling Company, 326 
So. Taylor Avenue, St. Louis 10, ouri. 








STENOGRAPHER 
Want to employ stenographer experienced in 
Lumber and Building Material business. Must 
be rapid and accurate in taking dictation 
and typing. Permanent employment. Towns- 
end Sash, Door & Lumber Co., Lake Wales, 





Wanted: Superintendent to epectte planing 
mill located in southwestern New York, serv- 
ing 100 mile radius. Fully equipped mill em- 
loying 50 to 75 men, doing good volume of 
business and possibilities of greatly increas- 
=e volume. Address M-21, American Lum- 
erman. 





Lumber Inspector—Softwood grades. Able to 
direct men. Lord & Bushnell, Mr. Ring, 2424 
So. Laflin, Chicago, Illinois. 





Wanted: Hardwood sy for New York 

State distribution yard. Must be steady. com- 
tent and familiar with NHLA rules. Address 
-29, American Lumberman. 








SITUATIONS WANTED 











If in need of G al M ger or Depart- 
ment Head for your Millwork Manufacturing 
or Jobbing Business, requiring unusual ex- 
— and ability address K-53, American 
umberman. 





ARCHITECTURAL ENGINEER & DRAFTSMAN 


Seeks connection with manufacturer of prefab 

i gs or one desiring to set up prefab 
department. Will design soundly engineered 
profit making structures. Work with all de- 
artments for efficient, economical production. 

ucation also in civil engineering and busi- 
ness management. Address J-36. American 
Lumberman. 





SOUTHERN WHOLESALER 
Desires to make connection 


with some large Northern Industrial consumer 
to become their Southern buyer for Hard- 
wood and Yellow Pine lumber for one that 
uses both. Have been 26 years as a whole- 
saler of lumber, know practically all Hard- 
wood and Yellow Pine mills throughout the 
Appalachian Mountain, South Central and 
Southern territories of any consequence. 
Could buy anywhere from 20 to 30 cars per 
month for you and can save you considerable 
money in wholesale commissions, wholesale 
mark-ups, etc. If interested, please advise. 
Would only. consider salary of not less than 
$12,000 per year paras for your own produc- 
tion in Pine and Hardwood lumber, plus all 
expenses, and any lumber that he could buy 
that you could not use, he would wholesale 
to well-rated consumers and apply the profits 
from same and which would no doubt take 
care of your expenses of your Southern buy- 
ing office. Can give you hundreds of refer- 
ences. Your savings from a proposition of 
this kind would approximately pay your buy- 
ing expense. Later, even make you money. 
If interested write Box M-23, c/o American 
Lumberman, Chicago 2, IIl. 


Age 26. Height 5° 11”. We 
excellent. Married. Captain Forces. 
Graduate Chicago Technical College. Build- 
ing Construction Engineer. Worked in lumber 
we and offices summers while in school. 
bays =~ like job where I can acquire interest 


ht 165. Health 
Air 


ess when ability proved. Address 


M-22, American Lumberman. 


PRODUCTS WANTED 


Aggressive, sales-minded, 32 year old Civil 
Engineering. graduate being released from 

y in January as Major, AAF, desires deal- 
ership or will give technical representation 
to home-building and construction materials, 
appliances or machinery in the Pacific North- 
west area or West Coast. Will introduce and 
promote sales of new or vitalize sales pro- 
grams of established products. Limited capi- 
tal available. Details of experience and ref- 
erences furnished on contact. Address M-25, 
American Lumberman. 








30 years experience, estimating timber and 
logging operation costs in four states, two 
Canadian Provinces. Address M-33, Ameri- 
can Lumberman. 


BUSINESSES WANTED 


WANTED: Retail Lumber Yard or Builders 
Supply Business, or would be interested in 
hardware and paint store, by private indi- 
vidual, experienced in above lines. Infor- 
mation confidential. Prefer Central Midwest. 
Address M-27, American Lumberman. 


Wanted to purch plet n, up-to 

date mill with available dog supply. Copseity 

should be at least 40,000° daily. Address 
-31, American Lumberman. 


LUMBER & DIMENSION 
WANTED 

















a 

















WANTED: Car lots s us materials and 
close-outs—doors, mouldings, etc. BISSELL 
LUMBER AND CKING COMPANY, 7834 


W. Grand Ave., Elmwood Park, Ill. 


WANTED: Several million hardwood cubes, 
15/16” to 134"" sizes; must be dry. clear, D4S, 
sanded, if possible, smooth-sawn ends. Ad- 
dress K-45, American Lumberman. 








250 M ft. 4/4 Mixed Hardwood boards S2S, 


een or Dry. 
50 M ft. 4/4x6 to 12°" “C’’ and B&Btr. AD or 
KD Yellow Pine Finish, rough or S4S. 
50 M ft. 1x3 or Ix4 B&Btr., “C’, “D’ Kiln 
Dried Flooring. 
100 M ft. 2x4 to 2xl2 Dimension S4S Std. 
JOHN TAYLOR, Wholesale Lumber, P. O. Box 
3113, Catonsville 28, Md. 


WANTED—Plywood fall-offs; ei quantity, 
rade, thickness or species. Address Kl. 
erican Lumberman. 








CRATES 


Have carload orders to place for nailed, 6 
section panel crates, hardwood or softwood. 
Also need 10 cars Cut-To-Size crating lumber 
surfaced one side 9/16’, 5,’ and 13/16" 
thick, by 2’. 3°° and 4’ wide. 24°’ to 72’ 
long. 


Write for details and specifications. 
Address L-42, American Lumberman. 





MILLWORK AND ASSOCIATED MATERIALS 


Salesman and executive seeks position. 
Wholesale: 16 years Midwestern, Central, 
Eastern and Southern States; nationally known 


woodwork and trim; selling. promotion. 
development and management. 

Retail: 10 years New York City suburb de- 
tail mill and building material: stock and 
special estimating, selling. coordinating 
services to home building market. Address 


L-69 American Lumberman. 





a aang ge 3 er middle-aged draftsman 
familiar with house plans and farm struc- 


tures. State qualifications, experience and 
sal required first letter. "Radress L-52, 
American Lumberman. 





January 5, 1946, AMERICAN LUMBERMAN 


Experienced manager, age 33, desires position 
as manager or assistant to manager of ol 

ive retail building material dealer. Can 
urnish references. All replies answered. Ad- 
dress L-58, American Lumberman. 





WANTED TO BUY 


Full or mixed cars shed lumber; flooring. 
shingles, siding. dimension pickets and lat 
or what have you to offer? ATLANTIC LUM- 
BER COMP. . BAYONNE, NEW JERSEY. 





WANTED—Truck or carload—Dry 1 inch Soft- 
wood Shorts. 21/4 to 31/2 inches wide by 36 to 
48 inches. Write giving details. Address L-37, 
American Lumberman. 





Will make good sawmill operators loan on 
lumber or to buy timber, machinery, etc. 
Wanted all kinds lumber, Softwood, Hard- 
wood, green or *. in any locality. Forest 
Products Co., 951 Northwestern Bank Build- 
ing. Minneapolis 2, Minn. 


7 














































































LUMBER & DIMENSION 
WANTED 


WANTED: Carload lots 4/4 No. 1 common. 
No. 2 common and ak. Well air dried 
stock. CHAS. A. BRIGGS LBR. & MFG. CO., 
Scottdale, Pa. 











Will cash for car lots of the. follow- 

ing: Fir, Yellow Pine or Hemlock 2°’ Dimen- 

sion green or dry. Pine, ame er Cedar = 

boards, ~~ ceiling, siding. Ohi 

—_— Co., 1 Woodhill Rd., Gloveland 4. 
°. 





Lumber 5 ey furniture manufacturer. 
a 4/4, but can use some 6/4 and 8/4 
ag! a Soft Maple—Poplar—Bass- 


Common ye 
ws em RR or 


ces F.O.B. Mill. CRAWFORD TFORNITURE 


ACTURING CORP., Jamestown, New 
York. 





WANTED 
2x4 shiplap. all dimensions, finished pine lum- 
ber and also milled timber. Can use unlim- 
ited quantities. 
Phone, write or wire:— 
GARSON IRON AND STEEL COMPANY 
LUMBER DEPARTMENT 
512 LYCEUM BUILDING 
DULUTH 2, MINNESOTA 
Melrose 6649-6650 





Cedar Lumber Wanted 


3°’x6’"—8 ft. or longer. Dried rough or sur- 
faced, other species considered. Address 
M-26, American Lumberman. 





pe es ae Softwood and Hardwood Lumber— 


ions and Sp s. Also logs. Ad- 
- M-24, American Lumberman. 








Glued up 4/4 dressed clear maple. beech or 
birch, in 91/2 x 16, 91/2 x 19, 11/2 x 2014, -and 
11¥/, x 221/2. Metro Case Company. 72 Jay St., 

Newark 4, N. J. 








BUSINESS OPPORTUNITIES 








Long established firm in Mexico wants to rep- 
resent American manufacturers. Mostly inter- 
ested in following items: Lumber, Floorings, 
Buildings and Furniture Hardware, Kitchen 
and Bathreom Furniture and Fixtures, Ply- 
woods, Linoleums, Abrasives. etc. Address 
H-33, American Lumberman. 





Wanted to manufacture cases of any kind on 
contract. M. G. CORNELL, Roosevelt, N. Y. 





Will sell substantial interests in established 
lumber and millwork business, doing whole- 
sale and retail trade, to men who can qualify 
in the following positions as Office Manager, 
Retail Yard Managerx, Lovsing Superinten ne 
and others. Top salaries pai eS gp 

is a lifetime business that will grow into 
value for many years to come. a amount 
of cash for investment and qualifications in 
first letter. For full particulars write AN- 
CHORAGE LUMBER & MILLWORK CO., Box 
33, ANCHORAGE, ALASKA. 





FOR SALE: Piedmont, North Carolina plant, 
now operating in a high class manufacturing 
and farming ceaentiy of over 5,000; full 
equipped to dress and work lumber; 8-1/ 

acres of land with railroad siding; 15,000 ‘eat 
of floor space; 120 foot loading platform; car 
door high: Superintendents house: about 
300,000 feet lumber now on hand; good source 
of supply both pine and hardwoods; opera- 
tion has been very profitable. Reason for 
selling: other business interests. Excellent 
facilities and location for retail business with 
large industrial demand within radius of 40 
thiles. Address M-30, American Lumberman. 





NORTHERN WHITE PINE 


Salesman having long established industrial 
and retail trade northern white pine in New 
England states car lots wants to represent 
large producer commission basis as exclusive 
veqveaneaeye High class northern refer- 
se. *' SLOCUM. 148 State St., Boston 
. Mass. 





Calling on Chicago trade. 
commission line. 
Lumberman. 


72 


Can use kindred 
Address L-67 American 





USED MACHINERY WANTED — 


bad 12” Moulder, preferably a Woods 1 M. M. 

be a new and modern machine. 

Grevsen L x Company. Birmingham, Ala- 
ae 











LIGHT GANG SAW. NEW OR USED. 
Address J-60, American Lumberman. 





WANTED 


Band Resaws — Chain Feed Straight 

e Gang and Rip Saws — Planers 

Matchers — Molders — and « all other 
kinds of woodworking machinery. 


Keystone Machinery Co 
324— 4th Ave., Pittsburg 3 Pa. 





WANTED: In good condition, Steam Nigger, 
“a — ‘x4’: Steam loader: Tower edger: Cun- 
ham Baby Grand carriage or equal. Pot- 

ter Lumber Company, Allegany, N. Y. 





USED MACHINERY WANTED: Circular saw, 
Simons 48" to 56” inserted — Frey Bros. 
Lumber Co., Michigan City, In 





WANTED: One 35 to 50 KW, 125 Volt. 800 to 
1,000 RPM. DC Generator. Ely-Thomas Lum- 
ber Company. Camden-on-Gauley, W. Va. 





WANTED TO BUY 
WOODWORKING MACHINERY 
OF ALL KINDS 


Also want a lot of 5 ft. and 6 ft. Roller Bearing 
Dry-Kiln Trucks, 2-wheeled. 
Will pay spot cash 
Send list at once to 


CHAS. N. BRAUN MACHINERY CO. 
1830 So. Lafayette St. 
Fort Wayne 5. Indiana 





WANTED—74” nee & Nailing Machine. Cava- 


ler Spring Henry Street, Detroit, 
Michigan. 





WANTED: 24 to 30 inch 4 side Planer. Modern, 
| ee condition, belt or motor driven. Black 


umber Company. Hot Springs, South 
Dakota. 





WANTED TO BUY 
Resaw 54”’ or 60" 
Ball or Roller Bearing 


HILLCREST LUMBER CO. 
1036 GRAND ST., BROOKLYN 6, N. Y. 





FOUR SIDE PLANERS, MATCHERS & Moulders, 
Resaws. Edgers. Swing Cut Offs, Portable 
3-Headblock Sawmills. Full information and 
quotation in first letter. Western Supply Com- 
pany. Piedras & Alameda, El Paso, Texas. 





WANTED 
A) Booey duty Matcher with Profile. Ball 
) Gann E, in top condition. 
dger, steel frame, ball bearing. 
(3) Three Saws. Must be in good 
condition. 
THE MILL CREEK MILLING COMPANY 
326 SOUTH TAYLOR AVENUE 
ST. LOUIS, MISSOURI 





WANTED TO BUY—One 76” 
heavy edger. 
berman. 


2-man 6 saw 
Address M-36, American Lum- 





USED MACHINERY WANTED 


One 24” x 8” 4-side planer and matcher with 
round top head and round bottom head with 
at least one complete set of heads and knives. 
Must be A-1l condition. Address M-34, Ameri- 
can Lumberman. 





WANTED TO BUY 
—MISCELLANEOUS— 


RAILS WANTED 
Principally, 16-20-25-90 Ib. 
W. H. DYER CO. 


Fullerton Bldg., St. Louis. Mo. 


RAILS: ANY SIZE OR QUANTITY 
Particularly 20 lb. 25 Ib. 30 lb. 35 Ib. & 40 Ib. 
Secure out price before selling. 

MID STEEL — 

Charleston, W. 


EKINDLING WOOD ng 
Kindling or waste wood. about 2 per 
month. State green or and ¢ of 
wood. Address K-35, American L rman. 


BEACH SHAVINGS 3 
Must be dry, without bark and baled. Will 
poy cash on delivery. O’NEIL LUMBER CO., 
t St. Louis. Ill. 




















WANTED SHORTS: Several cars 1 x any 
softwood 2’ multiples S4S to 11/16 or Saat 
THYER LUMBER COMPANY. 
Road, West Toledo 12, Ohio. 


Douglas 





WANTED: About 350 feet small link chain 
with eight sprocket wheels to match. 
SUN LUMB CO., Weston, W. Va. 


BUSINESSES FOR SALE 


FOR SALE: Lumber yard. About two acres of 
ground on which is located lumber shed and 
office, bounded one side by Reading Rail- 
road, other side main wes Ee one side by 
street. Within Borough ville, Pa. 
About 9,000 population. Price $12,000. 00. Ex- 
cellent opportunity beat energetic man for re- 
tail lumber and tribution. Address 
K-43 American L omnes. 

















FOR SALE 
FURNITURE FACTORY 


Machinery Installed. Rondy ie for a 
Brick Buildings, Approx. 


ft. 
Dry Kilns and cellent ok Handling 
Facilities. 


Power Plant and Heating System. 
Good Le Siding (Penn. R 


ACT QUICKLY — IMMEDIATE somgpenag — 
Attractively Priced — Write — Wire — ‘Phon 


EARLE HART WOODWORKING MACHINE Co. 
565 W. Washington Blvd. ‘Phone Andover 3340 
Chicago 6, Illinois 





FOR SALE: Woodworking Factory in town of 
1500 on main line of New York Central. 
Address L-30, American Lumberman. 


FOR SALE OR REFINANCING one of the best 
sawmilling propositions in the nation, good 
climate, roads and water. Plenty of virgin 
pine and Douglas Fir timber at low cost. 
Complete sawmill and planing mill, enty 
steam boiler and engine power. Sa 
Gun, 72’. Edger. Gang drop saw te, 
No. 10—20’x42"" Wicks Gang Saw. Gavaple 
— than 10,000 feet per hour. ioaees 
uipment, living quarters, office, etc. Address 
L . American Lumberman. 


FOR SALE 
Established retail lumber business. Small 
town yard located in East Central Michigan. 
Prosperous territory. Well equipped. good 
buildings. good volume. ways a money 
maker. Excellent reason for selling. Address 
L-56, American Lumberman. 


SAWMILL FOR SALE 
30M sawmill with approximately eight mil- 
lion feet of Pine and Fir timber; railroad spur 
and roads in; more timber available. Address 
M-28, American Lumberman. 


LUMBER & DIMENSION 
FOR SALE 


PILING AND POLES. Fir and Redwood. 
Wholesale. Available now. Send specifica- 
tions. EMPIRE PILING CO., Sales ce, 420 
Market St., San Francisco il. 


rect nen, Wholesale. Available 
Jan . Write EMPIRE REDWOOD 
MPANY, 42 420 arket St.. San Francisco 11. 
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MISCELLANEOUS — FOR SALE 
STEEL WINDOWS 
Pram hg | required. 
casements, 
oesll tele eo igre etc. 
ALES & SERVICE 
Weeh cakes a N. J. 











a 


TIMBER & TIMBER LAND 
FOR SALE 


8600 acres Ontario timber for sale. Over half 
Hemlock balance hardwood, White Pine, 
Spruce & Balsam. Warren Ross Lumber Co., 
Falconer, N. Y. 


= — and a ag nega Spruce, mill 
cil million fee r year, now oper- 
aa ecad a planing mill. excellent operating 
= itions, attractive price, owner retiring, 
requires capital. Address L-51, American 
Lumberman. 

















18,000 ACRES PINE TIMBER LAND 
FOR SALE 


Location—Southeastern Oklahoma. This is an 
opportunity that an investor, sawmill or pulp- 
mill operator should investigate. The loblolly 
short-leaf pine has an extremely fast rate of 
growth. The price will be a reasonable nor- 
mal value. Butane-powered sawmill and 
planer included if desired. For details write 
The Grayson Co., Timber Land Consultants, 
P. O. Box 110, Prescott. Arkansas. 








USED MACHINERY FOR SALE 


EARLE HART WOODWORKING MACH. CO. 
Large selection of Modern Ball-Bearing Mo- 
torized Used Machines. Get our prices and 
list before buying. 
Chicago, Illinois, 565 W. Washington Blvd. 
Ph.: Andover 3340 
Greensboro, N. C., Davidson Dr., Sedgefield 
Ph.: Greensboro 9633 


FOR SALE 
Hermance 24’’x8’’ 4-s. planer and matcher; 
Hermance 12’’ 4-s. moulder: Smith 10°’ 4-s. 
moulder;' Smith 6° 4-s. moulder; Francis 
veneer press, 4x9’, 6-sec. 24 screws; Francis 
veneer press, 30°’x96"", 5-sec. 15 screws: 
Francis veneer presses, 2-screw, 7-sec. 33° 











USED MACHINERY FOR SALE 


FOR SALE 
COMPLETE FLOORING UNITS 
FOR IMMEDIATE SHIPMENT 


2—American No. 77-A Hardwood Flooring 
Matchers, ee with 75 HP driving 
motors. Feeds up to 200 it. 
Each with pa an "Feed Table: 
a | American End Matchers, with motors 
1—Yates No. al Gang Ripsaw { 
—Yates No. psaw for gang rip- 
g wide lumber into me strips. : 
la ates No. 255 Gang Ri or gang rip- 
ing wide lumber into sete Gas strips. 
1—Yates G-6 Table Cut-Off Saw, foot treadle 
hg ees for cutting out knots and defects 
in flooring strips. Motor Drive. 
Irvington Foot Treadle Cut-Off Saws for 
cutting out knots and defects in flooring 
strips. Motor Drive. 
1—Berlin or Yates No. 186 Roughing Double 
Planer, 30°’ wide, 6-knife round heads, 
with three (3) motors for V-belt motor 





drive. 
1—American 40" Band Resaw, with motor, for 
resawing flooring strips. 
Can be eo before shipment—subject 
prior sale. real buy for immediate ship- 
ment. 


EARLE HART WOODWORKING MACHINE > 
CHICAGO 6, ILLINOIS GREENSBORO, N. C 
565 W. Washington Bivd, 


Davidson Dr. Sedgefield 
’Phone Andover 3340 *Phone Green 9633 





One 66 diameter, 21"° wide, 315/16 bore, 
single spoked, flanged rim, cast iron pulley. 
eto. < och s neaksieiecesmmeion 31 00.00 
One 76’ diameter, 21’ wide, 415/16 bore, 
double spoked, flanged rim, cast iron 
SN Rr s os 5 Ltn os Xnbns 4 65068 $1 .00 
One complete Slab Burner Conveyor Fire 
End, consisting of 90 feet 25” iron trough, 
together with 7 “Ws pipes. guy wires, 
and Santepel _ Se SS. $500.00 
One Centrifugal —-. belt driven, low pres- 
sure, 15°’ — 15" discharge, with 12’ of 
suction pipe and 125’ of Taylor Spiral black 
on a ae $450.00 
Gardner, Underwriters Fire Pump, 500 
oe SO err eee .00 
One Lidgerwood, lap joint upright boiler, 42’ 
diameter, 110 lbs. pressure .......... .00 
One 250 H.P. Heiny Water Tube Boiler, 130 
lbs. pressure, together with 25’ of 48’ stack 
(Boiler needs some spiders and ton) 
One li Py 10° Steam Drum, 150 Ibs. steam 
arte crinla «acs dle aaa cane aoe $100.00 
One 40 “LP. 220 Volt. 3 phase A.C., 60 cycle, 
. 600 R.P.M., squirrel cage, motor ‘newly re- 
wound. 
Five Slasher Saw adjustable hanger bearings 
and boxes, 2 11/16” bore ............ $125.00 
One Winch and Take-off to be operated from 
truck frame. Price .................. .00 
Grayson Lumber Company, Birmingham, Ala. 








7-sec. 28"; Berlin No. 431, 42°’ e.b. poten A 
American 48" roll-fid. 3-dr. sander; Cordes- 
man sgl.-dr. 24° sander: Curtis hand block 
somione roller table; Fay & Egan No. 223 in- 
verted swing saw; Badger o.h. swin _ 
belted mtr.; M-J No. 477 c.o. saw; F& * 
550 ballb. chain-fd. ripsaw. 10 h.p. 3600 based 
arbor mtr.; Falls ballb. glue jointer, mtrs.-on- 
arbor: Herzog 24 jointer feeder: Am. No. 9 
knife grinder, 31’’, mtr.; F&E No. 1 30°’ knife 
grinder, M&M No. 3-C hog; F&E No. 70 sgl.- 
end tenoner; Greenlee No. 533 ballb. sgl.-end 
tenoner, mtrs. on spdis.; Hayes 5’xl10’ power 
door clamp; Hayes relisher and mortiser; J-S 
No. 35 self-cont. jigsaw. mtr.; Andrew 60°’ 
vert. borer, 8-spdls. * spray booth; Sturtevant 
50°’ blower: 6° cyclone; 1 h.p. G. E. tre- 
quency changer: Towsley 24°’x48°’ factory 
trucks: also 36°’x60°’ factory trucks. Other 


machines. 
EDGAR G. BICKLER 

6450 Conway Avenue Mt. Washington 
Cincinnati 30, Ohio 


PLANING MILL POWER UNIT 
Skinner Universal Unaflow, 305 H.P. Steam 
Engine Unit Direct connected to 200 K.W. 
General Electric Generator, complete with 
exciter, switchboard panel. This is an A 
unit in first class condition. 

JEROME H. SHEIP COMPANY, INC., 
APALACHICOLA. FLA. 


MACHINERY FOR SALE 

Clark 8’ L. H. Band Mill with 12’ Steam Feed. 
Clark way & Loader, bos Haul. Also R. H. 
Circular Standard Mill with Sinker Davis Car- 
riage and twin engine feed, 56° Diston Saw. 
One 13 x 15 Skinner Engine, One 14 x 16 Erie 

e. One Connelly 150 HP. H. R. T. 150 Ib. 
bolle: r. One 100 HP. Ames Sapo 125 lb. 
boiler, Clark 66°’ Eeeer. 20’ double end trim- 
mer, belting, shaftin = &, pulleys..One Atkins 
Chain Saw Tree Faller complete with three 
power heads and extra equipment. Machine 
can be seen working un out Dec. 20, 45. 
Arthur Sprague, Allegany. N. Y. 
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FOR SALE 


Complete Band Mills: in New 
England and Middle South; can 
be negotiated at very favorable 


prices. 
= Phone 


Tapetene Machinery Co. 
324 — 4th Ave. Pittsburgh, Pa. 








Wire 





BAND MILL FOR SALE 


1—8’ Filer & Stowell Roller Bearing Band Mill. 

1—Filer & Stowell 3 Block Carriage (54" 
opening with power rope set works, re- 
built two weeks before close of operation, 
at cost of $2,500 

1—12"" x 42° Shot Gun Feed. 

1—Wheland 72’°—8 Saw Heavy Duty Edger. 

1—Wheland Slab Slasher. 

1—Prescott 12 Saw Mechanical Lift Trimmer, 
each saw with d chain 
drive running in bath of oil, no belts. 

1—450 H. P. C & G Cooper cross compound 
Corliss engine with condenser equipped 
with 16’ rope drive fly wheel. 

ee log haul up, deck saw, kickers, 

nigger, belts, shafting, pulleys, and replace- 

ment parts; also full stock of saws, hogs and 

knives, chains, etc. 

Including Sawmill "building with 40,000 1: S s 

of area. Also 6 horizontal return tubular boil- 

ers and two stacks with 1100 h.p. including 

Pp , softener and heater. 

1360 G Gals. nd -_ Underwriters Fire Pump. 
1—750 Gals. Underwriters Fire Pump. 
JEROME i. "SHEIP COMPANY, INC. 
Apalachicola, Fla. 








FAY and EGAN No. 129 4 side, 8°°x24" planer 
and matcher, 2 sets Shimmer heads and 


knives, 2 extra heads, 10 sets cyl. knives. 
A one condition. $550.00 FOB on car. Henry 
Farm Supply Co., Henry, Illinois. 











USED MACHINERY FOR SALE 


TRACTORS FOR SALE 
Caterpillar “20", “30", & “35", Cletrac "20" 
& “\ Allis 











Caterpillar full diesel brand new pone unit 
attached to 25 K.W. generator. Prices far be- 
low ceiling. See ours before you buy. 

O. C, Evans, Mt. Sterling. Ky. 





MACHINERY FOR SALE 
AIR COMPRESSORS: All kinds, types & sizes. 
BAND SAWS: 
32° & 33°, wood top, non-tilt....... $ 150.00 
** Amer. wood top, tilting type... 225. 


20° b- Ai Clark Bros. metal cutting, - 


REET RONDE Ce. 275.00 

BORING "MACHINE: J. A. Fay. sing. 
2b SEA RUR es 5 SRC oo 0 5 hRE 100.00 

— ‘Sash 78°'x96"’, compl. w/8 flat 
aaa dha miata ele tes. iale-accale 275.00 

mn 6 Case, 24” jaws, x 10” 
high, 50° max. 8°’ min. steel...... 125.00 

Greenlee 602E Sash 60°’x78"’ 
ae w/4 corner dogs.......... 245.00 

Rowley ermance Sash, 44°’x96"’ 
compl. : “bois flat & 2 corn. dogs.. 225.00 

FASTEN: Corrug. Sing. hd. 
w/mtr. < Bi ease £4 bb aek 060 ake 425.00 

GLUE mtr on hd. Veneer, Jenkins, R/B 
NE SD 5.95 5 «o's c'ccey-e Mende special 375.00 

GRINDERS: Mumert Dickson Oil 
a & Knife: 24° ys Foss baste coin aan 150.00 


poaegiels Auto. 24” knife. w/mtr. 350.00 
ng SA Beach #1, w/tilting table 135.00 

2 aE & Egan: Satie a ey 85.00 
JOI 16" to 24°, 2 kn. 

well- fnown makes, from $195.00 to 275.00 
LATHE: Amer. wood turning 20° 

come. Soe: tail stock, rest, +t 


dnl 3 rolls ea. side, 12 rolls 
— A ae box. 15 HP mtr. & 


MOLDER: * smith 10° very good cond. 


w/new parts 

MORTIS: : Foot Power, chisel...... 65.00 
Greenlee, 204 Horiz. hollow chisel, 

BE I MI asi oa ob Am waitin $ ile 165.00 
New Britain, chain, auto. feed, w/5 


oe ae ae 425.00 


650. 
Millbu: ey. 2 spindle, 4 bits... 225.00 
Smith rs Philipps. ey pocket..... 250.00 
NAILERS: Doig organ, open & 
closed ter, cur sizes pes. 
: Sing. & Dbl. Surf. all types 
& sizes, po w/matchers & prof. 
PRINTERS: Hooper. sing. & 2 color, 
w/ accessories. 
RESAWS: Clark Bros. Band, 72’ for 8’ 
OS SS SE ee ere 2250.00 
Fay & Egan, 26” circ. B/D; w/power 
aS ES Serr eee 1125.00 
RIP SAWS: Lo a ig #4, hand feed, 
Por, 7: a RR epee ae 325.00 
SANDERS: ‘perlin 30", 3 drum roll feed 500.00 
Amer. 42’, 3 drum roll feed......... 595.00 
SHAPERS: Amer. Nos. 2!/2 & 30; 2 spin- 
dles, he ae | 8, 2 _— =F a 250.00 
ayn = may B Colladay 5°’. 1 side....... 145.00 
Jenkins Model 30. mtrzd. 3 mtrs. will 
take oneal, to 19° wide....:...: 850.00 
SURFACERS: Amer. 30° x 8° #145; 
Tis meg dbl. surf. 4 kn. rd. top hd. 


7 ae —y' “$38 = .o 1250.00 
S. A. we ’ x 6, u 
dbl. surf — rd. tap be Ag 1 ; 

g: for mtr.... 1125.00 


bot. hd. w/flex. rf 
TENONERS: Manes dbl. end, cap. to . 
Fe” Ms Ne ios ooo ns Show eaenees 785.00 
Amer. Williamsport, Smith; — 3 
end, top & _ copes, trim s 
sliding & ro! tables from $175 te to 275.00 
KEYSTO MACH Avenue 
Pittsburgh, awl Atlantic 1160 





For Sale: Electric Moisture Meter for lumber. 
Used three weeks. When new sold for $95.00. 
Make us an offer. Stoelting Brothers Co., 
Kiel, Wisconsin. 





Repairs for Army Escort Wheels, hubs, spokes, 
rims, and tires. Also new army wheels and 
used machinery. Paul Williams Company, 
Macon, Georgia. 


2 Atkins-Hassler Tree Fallers, each with Ford 
V-8 Motor and ce yng = nag 
400 feet cable and by 
MICHIGAN MAPLE BLOCK COMPANY. P. Petos- 
key, Michigan. 


ELECTRICAL MACHINERY 
Motors and Generators, A.C. and D.C. for 
sale at attractive prices. Large stock of 
New and Rebuilt motors on hand at all times. 
rt Repair service. Send us your in- 


¥. M. NUSSBAUM & CO., Fort Wayne. Ind. 


73 
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SAW MILLS 


AVAILABLE FOR 
PROMPT DELIVERY 


Sturdy and dependable. Fast, accurate saw- 
ing assured. 

Carriages running on roller bearings. Auto- 
matic pawl release on set head. Fast, power- 
ful dogs. Friction or Belt Feed, as preferred. 
Ball Bearing arbor, and roller bearing Feed- 
works if desired. 


Various sizes and dogs to meet your needs. 
R re) ears’ experience in building Saw 
ills and woodworking machinery. 


LANE MANUFACTURING CO. 


MONTPELIER, VT. 


The SHIMER EASED EDGE HEAD 


has proven superior, 
as the 6-Bit Head of 
this type can readily 
be used in most 
Matchers. The Bits 
are clearance pro- 
tected and readily ad- 
justed to the normal 
range of thickness of 
eased edge stock. The 
Head may also be fitted for matching, plain joint- 
ing, siding or shiplap. 












































Let us mail you particulars about the Shimer 
Eased Edge Heads. We will also send you a copy 
of the Shimer Pattern Book and Catalog. 

Write today. 







SAMUEL J. SHIMER2&SONS.INC. 
ware sre "Shines spb a eads teehee teh 
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